Corporate

Presentation

11 May 2015

This presentation has been prepared by
the Company and its contents have been
reviewed by the Company’s sponsor,
Stamford Corporate Services Pte Ltd, for
compliance with the relevant rules of the
Singapore Exchange Securities Trading
Limited (the “SGX-ST”). The Company’s
Sponsor has not independently verified
the contents of this presentation .

This presentation has not been examined
or approved by the SGX-ST and the SGX-
ST assumes no responsibility for the
contents of this presentation including
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DISCLAIMER
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This presentation and the information contained herein does not constitute or form any part of any offer or invitation to sell or issue, or any solicitation
of any offer to subscribe for or purchase any securities of Vallianz Holdings Limited (the “Company”) or any of its subsidiaries, associated companies
or joint ventures (collectively with the Company, the “Group”) in any jurisdiction or an inducement to enter into investment activity and nothing
contained herein shall form the basis of or be relied upon in connection with any contract or commitment whatsoever.

This presentation is provided by the Company to you solely for your reference and may not be reproduced, retransmitted or distributed to any other
person or published, in whole or in part, for any purpose.

No representation or warranty, express or implied, of any nature is given as to, and no reliance should be placed on, the fairness, correctness,
accuracy or completeness of the information or opinions contained herein. None of the Company or any of their members, directors, officers,
employees or affiliates nor any other person accepts any liability (in negligence or otherwise) whatsoever for any loss howsoever arising from any use
of this presentation or its contents or otherwise arising in connection therewith.

Other persons should not rely or act upon this presentation or any of its contents. The information and opinions in this presentation are provided as at
the date of this presentation and are subject to change without notice. No assurance is made as to the accuracy of this presentation and it may be
incomplete or condensed and it may not contain all material information concerning the Company or the Group. The information in this presentation is
not financial product advice and does not take into consideration the investment objectives, financial situation or particular needs of any particular
person.

This presentation may contain statements that constitute forward-looking statements which involve risks and uncertainties. These statements include
descriptions regarding the intent, belief or current expectations of the Company with respect to the consolidated results of operations and financial
condition, and future events and plans, of the Company. These statements can be recognised by the use of words such as "expects", "plans", "will",
"estimates", "projects”, or words of similar meaning. Any forward-looking statement in this presentation is accurate only as of the date hereof, and
there is no obligation to update, modify or amend this communication or to otherwise notify the recipient if information, opinions, assumptions,

projections, forecasts or estimates set forth therein, changes or subsequently becomes inaccurate.

Such forward-looking statements do not guarantee future performance and actual results may differ from those in the forward-looking statements as a
result of various factors and assumptions. You are cautioned not to place undue reliance on these forward-looking statements, which are based on the
current view of the management of the Company on future events. The Company does not undertake to revise forward-looking statements to reflect
future events or circumstances. No assurance can be given that future events will occur, that projections will be achieved, or that the Company’s
assumptions are correct. For further information, please see the documents and reports that the Company files with the Singapore Exchange
Securities Trading Limited (the “SGX-ST").



BUSINESS OVERVIEW
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Fast Growing Provider of Offshore Support Vessels and Integrated Marine Solutions

-Integrated marine services — vessel
ownership, chartering, ship management
and crewing services

-Own and operate a young and growing
fleet of offshore support vessels

- Strong foothold in the Middle East and
coverage across Asia Pacific and Latin

America
-Serye nationql oil companies and oil Vessel Chartering Ship Management
majors worldwide & Brokerage and Shipyard

Services

«-Helmed by industry veterans with
relevant and complementary track records



Own 39 Offshore Support Vessels

Owned Fleet

Owned Fleet Capacity Vessels
AHT 4200 — 4750 BHP 2
AHTS (DP1) 5150 — 6400 BHP 14
AHTS (DP2) 6000 — 7300 BHP 5
PSV (DP2) 2529 — 3300T DW 6
Towing Tug 3200 BHP 2
Others 1350 - 2400 BHP 10
TOTAL 39

As at 31 March 2015

Owned Fleet Average Age = 3 Years

2.6 5.5 6.5 2.2 3.5 2.5 3.0

Others Towing AHT AHTS PSV AHTS Overall

Tug (DP2) (DP1)
Average age (Years)



FINANCIAL HIGHLIGHTS
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Profit and Loss Summary

(US$ M) FY2013 FY2014 yoy change
Revenue 20.0 153.7 27.7 60.7 119%
Gross Profit 15.0 55.2 10.3 16.0 55%
EBITDA 15.7 61.5 11.2 19.8 78%
Net Profit After Tax 10.3 20.4 5.4 5.5 1%

Net Profit to Equityholders 7.5 18.6 4.7 5.0 2%

FY: Financial year for the period ending 31 December



Significant Revenue Growth in 1Q2015

Group Revenue (US$ M)
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Average Fleet Utilisation in 1Q15 = approximately 75%



Change in Revenue Composition

Revenue Breakdown (1Q14)

_ Vessel
Vessel Management
chartering & oA & Services
~ Brokerage 6%
89%
Investment

5%

Revenue Breakdown (1Q15)

Vessel
Management
& Services
34%

Vessel
chartering &
Brokerage
63%

Investment
3%

» Chartering revenue derived from contracts for vessels deployed in Middle East, Asia Pacific, & Latin America

* Increase in revenue from ship management (including crew services) and shipyard services following
acquisition of Jetlee Group, OER Group and Newcruz Group in 4Q14



FINANCIAL HIGHLIGHTS

1Q15 EBITDA improved 78% from 1Q14

GROSS PROFIT MARGIN EBITDA (US$ M) NET PROFIT (US$ M)
1Q15 26%

4Q14 35%

3Q14 37%

2Q14 36%

1Q14 37%

1Q15 gross profit increased 55% y-0-y to
US$16.0M

GPM lower due to change in revenue mix
and expansion of owned fleet

Net profit stable as higher GP offset by
increased admin and finance costs
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FINANCIAL HIGHLIGHTS

Balance Sheet and Key Financial Ratios

31 Mar 2015 31 Dec 2014
(US$’ 000) (US$’ 000)

Total Cash and Cash Equivalents 21,960 20,754
Total Assets 979,084 971,714
Total Debt 528,539 544,104
Total Equity 242,145 240,748
Return on Average Equity 9.9% 17.8%
Trade Receivables Turnover (days) 156 235
EBITDAW® / Interest Expense 2.99 times 2.76 times

Note : O Profit before interest, tax, depreciation and amortisation



FINANCIAL HIGHLIGHTS
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Debt and Capital Management

Working

Capital 4 383

MTN

Assets
Financing —

(US$M)

Total Debt 31 Mar Book Value of Owned
2015 Vessels

Financing backed by book value of owned vessels Improvement in gearing

Net and Gross Gearing

4.00
3.80
3.60
3.40
3.20
3.00
2.80
2.60
2.40
2.20
2.00

2.19

2.09

Mar14 Junl14 Sep 14 Decl1l4d Mar 15

——Net Gearing =——Gross Gearing

Financial covenant under MTN programme :

_____ as at 31/12/2015



ORDER BOOK
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Charter Contracts of up to 5 Years Provide Revenue Visibility

Order Book (US$ M)

600 -
US$97M
US$35M 3
" a0 462
US$118M
450 -
400 -
350 - US$189M
300 -
200 . . | Dec-15 Dec-16 Dec-17 Dec-18 Dec-19 Dec-20

31 Dec 31 Dec 31 Mar

* i ird-
2013 2014 2015 net of leasing costs for third-party vessels



Industry Landscape and Group Outlook
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End of day Commodity Futures Price Quotes for Crude Oil Brent (1-year)

CBM15 - Crude Oil Brent (ICE)
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Source: Nasdaq

Oil price environment remains volatile
Industry adjusting to lower oil prices

Capex cuts by oil majors translating to
project cancellations / delays, and
pressures on utilisation and charter
rates

Extent of impact on offshore oilfield
services companies varies according to
business model and market exposure



GROUP OUTLOOK

Vallianz is Defensively Positioned in Current Environment

Our OSV chartering business focuses on shallow

water oil field projects
* Lower break-even costs
» Less susceptible to capex cuts

Securing long-term charter contracts
* Between 3 to 5 years
» Higher revenue stability to ride out oil price volatility

High exposure to NOCs

« Less volatile exploration and production spending patterns by : o ?:SIIa Irlldonesia-
YN Latin © Africa \ I e nsmsmsmssaEngmEE s -
Strong foothold in the Middle East . America : “
» Majority of our vessel charters are based in the Middle East v )
» Second largest OSV supplier to NOC in Saudi Arabia 4 -

* OPEC members maintaining oil production output buoys oll

and gas activities cav
i.. Existing and Target Markets

Young fleet of vessels
* Reliable, less maintenance and downtime



GROUP OUTLOOK

E&P Spending in Middle East Remains Positive in 2015

Worldwide E&P Capital Spending by Company Type / Region, 2013A-2015E

($mm) 2013A 2014E 2015E 220(::'43% 22('31;‘;6
North America Spending $179,179  $196,088  $168,377 9.4% -14.1%
Middle East 34,777 40,180 46,000 15.5% 14.5%
Latin America 74137 78,671 74,934 6.1% -4.7%
Russia/FSU 48,317 51,348 44,606 6.3% -13.1%
India, Asia & Australia 108,534 112,499 105,735 3.7% -6.0%
Europe 46,014 45,921 38,248 -0.2% -16.7%
Africa 24,275 26,286 27,725 8.5% 5.5%
Majors (International) 104,946 104,813 94,640 -0.1% -97%
NAM Independents (International) 17,435 18,565 14,120 6.5% -23.9%
Other E&P (International) 4,581 5,161 5,041 12.7% -2.3%
International Spending Total $462,966 $483,444 $451,049 4.4% -6.7%
Worldwide E&P $642,145 $679531 $619426 58%  -8.8%
Spending:
Sources:

(MBarclays — Global 2015 E&P Spending Outlook (8 Jan 2015)
(@UOB Kayhian — Regional Oil and Gas Conference (Jan 2015)

-Middle East capital spending is projected to
increase 14.5% in 2015®

- Collectively, Saudi Aramco (Saudi Arabia), ADNOC
(Abu Dhabi) and Kuwait plan to increase spending by
14.9% in 2015

«OPEC keeping its oil output ceiling at 30
million barrels per day

-Saudi Arabia has one of the Ilowest

breakeven costs
« - US$22.77 bbl for typical onshore & offshore projects®



GROUP OUTLOOK

s -H'I,:‘ A
“‘ﬂ?:m::-:".::-:-{

- e -
Pl o [ v - ]
M R e e T i e

Vallianz Maintains Positive Long-Term Growth Outlook

Revenue and Profit Drivers in FY2015
e Recurring revenue from existing charter contracts; new charter contract starting from 2H 2015

» Associate company PT Vallianz Offshore Maritime started contributing to bottomline in 1Q15
» EBITDA target of not less than US$7.0 million from OER (for 1 Nov 2014 to 31 Dec 2015)

Focus on driving greater operational efficiency and cost management

» Consolidate operations following acquisitions in 2014
» Extract cost efficiencies from combined operations and focus on improving cost structures

Continue to bid for new charters in Middle East, Latin America, Asia and West Africa
» Current bid book of US$1.2 billion
» Leverage on strong market position to expand into other Gulf states

Enhance vessel offering

» Broaden product offering with more specialised vessels customised to oil companies’ needs
« Sharpen competitive edge and generate better yield than standard vessels



Fast growing OSV player with young fleet & integrated capabilities

Strongly anchored in the Middle East market

Penetrating new growth markets to expand future earnings base

Defensively positioned — longer-term charter contracts, focus on
shallow waters, high exposure to NOCs

Clear turnover and earnings visibility

Strong strategic shareholders continue to bring value to the
Company




Vallianz Holdings Limited Investor Relations Contact

12 International Business Park Octant Consulting
#03-02 Swiber@IBP Tel: +65 6296 3583
Singapore 609920 herman@octant.com.sg

Tel: +65 6505 0600 lisa@octant.com.sg
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