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MANAGEMENT’S DISCUSSION AND ANALYSIS OF FINANCIAL CONDITION AND RESULTS OF
OPERATIONS

Our Financial Statements are prepared in accordance with Indian Accounting Standards (“Ind AS”) notified
under the Companies (Indian Accounting Standards) Rules, 2015 read with Section 133 of the Companies Act
2013 to the extent applicable. Our financial year ends on March 31 of each year. Accordingly, all references to a
particular financial year are to the 12 month period ended March 31 of that year. This discussion contains
forward-looking statements that involve risks and uncertainties and reflects our current view with respect to
future events and financial performance.

A. Overview

We are the largest real estate developer in India by residential Sales for the year ended March 31, 2020. We
develop real estate across the residential and commercial sectors in the Mumbai Metropolitan Region (the
“MMR”), Pune and London.

In our residential portfolio, we are present across multiple price points with unit values ranging from ₹ 3 million 
to ₹ 590 million. In our commercial portfolio, we develop office and retail projects as income generating assets
on lease model and sale model, with an increasing focus on the former.

Our customer-centric business model focuses on designing and developing our “branded products” to address
consumer needs across locations and price points. We have in-house capabilities to deliver a project from
conceptualization to completion with fast turnaround time from acquisition to launch to completion, focusing on
de-risking and improving our return on investment. Our core competence lies in professionally managing the real
estate value chain by attracting and retaining talent to maximize value creation. We streamline our supply chain
and construction processes with an aim to develop high quality products consistently and in a timely and cost
efficient manner. Our design team uses customer insights to conceptualize and design products that are best
suited for the respective locations and target a variety of customer groups. Our construction management and
procurement teams focus on realizing efficiencies in procurement, vendor selection and construction. We focus
on branded realty and our brands include “CASA by Lodha” for mid income housing, the “Lodha” and “Lodha
Luxury” brands for premium projects, and the “iThink”, “Lodha Excelus” and “Lodha Supremus” brands for our
office spaces. Our in-house sales team is supported by a distribution network of multiple channels across India as
well as key NRI markets such as Gulf Cooperation Council, United Kingdom, Hong Kong, Singapore, Canada
and USA.

Our Company was founded in 1995 by our Promoter, Mangal Prabhat Lodha, who is now our chief mentor. We
also have a leadership team of experienced professionals, each having more than 15 years of relevant functional
expertise across different industries and who are instrumental in implementing our business strategies. We began
our operations in Mumbai, developing mid income housing in the suburbs of Mumbai, and later diversified into
other segments and regions in the MMR. As of March 31, 2020, we had completed projects with Developable
Area of 73.66 million square feet.

As of March 31, 2020, we had 38 ongoing projects in India. These projects accounted for a Developable Area of
22.51 million square feet, of which 22.11 million square feet represented projects located in the MMR. As of
March 31, 2020, we also had 19 planned projects in India with a Developable Area of 54.37 million square feet,
of which 53.57 million square feet is located in the MMR.

Our residential portfolio comprises mid income housing and premium housing consisting of luxury, high-end
and aspirational developments. We believe one of the reasons for our success in recent years has been our ability
to convert the surroundings of a location into attractive destinations for people across income groups. We believe
that our understanding of the relevant real estate market, positive perception by our customers, innovative
design, and marketing and branding techniques enable us to attract customers. We also develop office and retail
projects across markets as standalone developments and in mixed-use format.

We are a large mid income housing developer with a proven track record in this category. We have completed
mid income housing projects in Thane and Dombivali with 32.18 million square feet of Saleable Area in the last
five years. As an early entrant in the mid income housing category, our large portfolio of mid income housing
projects includes Palava (in Dombivali-Kalyan region), Amara (Thane), Upper Thane (Thane) and Codename
Bulls Eye (Mira Road). Our mid income housing developments accounted for Sales of ₹ 26,157 million, which 
was 39.8% of our Sales from India Operations by value in financial year 2019-20.

We categorize our premium residential developments into luxury, high-end and aspirational. In the luxury
category, we are developing several luxury apartment projects such as the World Towers at Lower Parel and
Trump® Tower Mumbai at Worli. In our high-end residential category, we are developing projects such as



2

Lodha Park at Worli, Lodha Venezia at Parel and New Cuffe Parade at Wadala. In our aspirational residential
category, we are developing several projects, including Lodha Bel-Air at Jogeshwari, Lodha Sterling at Thane
and Lodha Belmondo at Pune.

In our commercial portfolio, our office space projects comprise IT campuses, high-end corporate offices and
boutique office spaces, while our retail projects include malls and other high street retail shopping options to
residents in our projects. We are currently also developing a 168-acre logistics and industrial park part of which
is in partnership with ESR, a global logistics platform, that is strategically located near the Jawaharlal Nehru Port
and the proposed international airport in Navi Mumbai.

In addition to our ongoing and planned projects, as of March 31, 2020, we had land reserves of approximately
4,616 acres for future development in the MMR with the potential to develop approximately 392 million square
feet of Developable Area.

Key Operating Parameters

From FY 19 onwards, our financial statements follow Revenue Recognition under Point in time approach i.e. on

receipt of Occupancy Certificate as per Ind AS 115. In view of these, our recognized revenue numbers are likely

to vary significantly across periods and may not be an accurate yard stick for analysis of business performance.

We believe that business performance1 across periods can be better gauged from following operating parameters:

India Operations:

Particulars UoM Year ended
March 31,

2020

Year ended
March 31,

2019
Sales (Developable Area) Million square feet 6.2 6.4

Sales Number of units 5,912 5,975

Sales Value ₹ Million 65,699* 71,627 

Gross Collections ₹ Million 81,896* 90,649 

Completed Developable Area Million square feet 12.8 6.0

Completed units Number of units 10,352 5,712

*Sales and Collection includes sale of commercial property (New Cuffe Parade) of ₹10,550 million and ₹10,140 million respectively 
consummated through sale of shares

      Net Debt reduction  : ₹ 10,531 Million for the year ended March 31, 2020 

UK Operations:

Particulars UoM Year ended
March 31,

2020

Year ended
March 31,

2019
Sales (Developable Area) Square feet 38,685 28,698

Sales Number of units 32 28

Sales Value GBP Million 125 71

Gross Collections GBP Million 339 30

Completed Developable Area Square feet 2,23,110 -

Completed units Number of units 223 -

Net Debt reduction : GBP 108 Mn for the year ended March 31, 2020

1 Sales, Collection and Construction impacted due to Covid 19 lockdown. Company has adapted using digital platforms for sales and
collections and is supported by significant availability of ready inventory. Gradual normalization is expected in H1 FY 21.
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B. Significant Factors Affecting Our Results of Operations and Financial Condition

Our results of operations and financial condition may be affected by a number of significant factors, including
the following:

General Economic Condition and the Condition and Performance of the Real Estate Market in India and
London

We derive a substantial part of our revenue from our real estate activities in India. Accordingly, we are heavily
dependent on the state of the Indian real estate sector, the MMR real estate sector in particular and the Indian
economy in general. In addition, we are developing real estate projects in London. We may be partially affected
by the state of the real estate sector in the United Kingdom, the London real estate sector in particular, and the
United Kingdom in general. As demand for new residential and commercial properties is driven by increased
employment and increasing disposable income, any slowdown or perceived slowdown in the Indian or the
United Kingdom economy, or in specific sectors of the Indian or United Kingdom economy, could adversely
affect our business and financial performance.

Covid - 19

In the last month of FY 2020, the COVID-19 pandemic developed rapidly into a global crisis, forcing
governments to enforce lock-downs of all economic activity. For the Company, the focus immediately shifted to
ensuring the health and well-being of employees, and on minimizing disruption to services for all our customers.
The switch to work from home for employees was carried out seamlessly. Our Trust supplied nearly 150,000
warm meals, in various locations of Mumbai region to the needy during the lockdown period. Two meals daily
were distributed from four distribution Centres created by the Trust. It also distributed safety items like face
masks, sanitizers etc. Food grains, vegetables and spices were also distributed to migrant labourers who were
stuck in Maharashtra during the lockdown.

Notwithstanding the near term economic headwinds, the long term outlook for economic growth in India is
positive as the fundamentals of the Indian economy continue to remain strong.

Although there are uncertainties due to the pandemic and reversal of the positive momentum gained in the last
quarter of FY2020, the Company has taken necessary steps and is getting prepared to navigate and overcome the
challenges ahead.

Fluctuations in Market Prices for our Projects

Our total income is affected by the sales and rental prices of our projects, which are affected by prevailing
market conditions and prices in the real estate sector in the MMR and in London, and in India and United
Kingdom generally (including market forces of supply and demand), the nature and location of our projects, and
other factors such as our brand and reputation and the design of the projects.

Supply and demand market conditions are affected by various factors outside our control, including:

 prevailing local economic, income and demographic conditions;

 availability of consumer financing (interest rates and eligibility criteria for loans);

 availability of and demand for projects comparable to those we develop;

 changes in governmental policies;

 changes in applicable regulatory schemes; and

 competition from other real estate developers.

Since most of our ongoing and planned projects in India are concentrated in the MMR, we are particularly
affected by changes in real estate market conditions in the MMR.

Sales Volume and Rate of Progress of Construction and Development

Income from Property Development, comprised 99.7 % and 99.8 % of our total income for the year ended March
31, 2020 and March 31, 2019, respectively.
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The volume of bookings depends on our ability to design projects that will meet customer preferences and
market trends, and to timely market and pre-sell our projects, the willingness of customers to pay for the projects
or enter into sale agreements well in advance of receiving possession of the projects and general market
conditions. We market and pre-sell our projects in phases from the date of launch of the project after receiving
requisite approvals, including those required under the RERA, which is typically after acquisition of the land or
land development rights and during the process of planning and designing the project, up until the time we
complete our project, depending on market conditions. Construction progress depends on various factors,
including the availability of labor and raw materials, the actual cost of construction (which is particularly
affected by fluctuations in the market price for steel and cement) and changes to the estimated total construction
cost, the competence of and priority given to our projects by our contractors, the receipt of approvals and
regulatory clearances, access to utilities such as electricity and water, and the absence of contingencies such as
litigation and adverse weather conditions.

Availability of Future Growth Opportunities

Our growth is linked to the availability of land in areas where we intend to develop projects. Suitable land
parcels are severely limited in the city of Mumbai, our primary market. Occasionally areas of land become
available, such as the lands belonging to the inoperative textile mills, but these tend to be expensive and are often
sold through an auction process. We believe that we have been successful in obtaining some of the land
belonging to such mills at reasonable cost, but are not able to predict our ability to do so in the future.

The cost of acquiring land, which includes the amounts paid for freehold rights, leasehold rights, the cost of
registration and stamp duty, represents a substantial part of our project cost, and may sometimes determine
whether we are able to acquire certain parcels of land at all. We acquire land from private parties and also from
the Government. We enter into a deed of conveyance or a lease deed transferring title or leasehold rights in our
favour. The registration charges and stamp duty are payable by us. Additional costs include those incurred in
complying with regulatory formalities, such as fees paid for change of land use, infrastructure and development
charges and premium.

Cost of Construction and Development

Our cost of construction includes the cost of raw materials such as steel, cement, wood, flooring and other
building materials and labour costs. Raw material prices, particularly those of steel and cement, may be affected
by price volatility caused by various factors that affect the Indian, United Kingdom and international commodity
markets. If there are extraordinary price increases in construction materials due to increases in demand for
cement and steel, or shortages in supply, the contractors we hire for construction or development work may be
unable to fulfil their contractual obligations and may therefore be compelled to increase their contract prices. As
a result, increases in costs for any construction materials may affect our construction costs, and consequently the
profit margin unless we are successful to pass on such cost increase through increase in sales prices or rental
income for our projects. Further, certain approval costs and premiums payable to Government authorities are
linked to the ready reckoner rates announced by the relevant government authorities periodically. Any increase
in the ready reckoner rates increases our approval costs.

In addition, the timing and quality of construction of the projects we develop depends on the availability and
skill of our contractors and consultants, as well as contingencies affecting them, including labor and industrial
actions, such as strikes and lockouts. Such labor and industrial actions may cause significant delays to the
construction timetables for our projects and we may therefore be required to find replacement contractors and
consultants at higher cost. As a result, any increase in prices resulting from higher construction costs could
adversely affect demand for our projects and our profit margins.

Cost of Financing; Changes in Interest Rates

We fund our property development activities through a significant level of medium and long-term debt and
internal accruals. Accordingly, our ability to obtain financing, as well as the cost of such financing, affects our
business.

Though we believe we are able to obtain funding at competitive interest rates, cost of financing is material for us,
as we require significant capital to develop our projects. Our total outstanding indebtedness, on a consolidated
basis was ₹ 184,232 million and ₹ 256,406 million as of March 31, 2020 and March 31, 2019, respectively, and 
our total net interest and finance charges before allocating to cost of projects were ₹ 30,358 million and ₹ 29,586 
million for the year ended March 31, 2020 and March 31, 2019, respectively. One of the major drivers behind
the growth of demand for housing units is rising disposable income and availability of housing loans at
affordable interest rates. Changes in interest rates also affect the ability and willingness of our prospective real
estate customers, particularly customers for our residential properties, to obtain financing for their purchase of
our developments. The interest rate at which our real estate customers may borrow funds for the purchase of our
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properties affects the affordability and purchasing power of, and hence the market demand for, our residential
real estate developments.

Competition

We face significant competition in the Indian and London real estate markets. In particular, we compete with
other developers in the MMR and in London in identifying and acquiring parcels of land of suitable size and
location at attractive prices for the development of our real estate projects. Our continued growth also depends in
large part on our ability to acquire high quality land at attractive prices and under terms that can yield reasonable
returns. As Indian economy grows, we expect that competition among developers for land reserves that are
suitable for property development will intensify and that land acquisition costs will increase as a result.
Competition from other developers in the MMR and London may adversely affect our ability to develop and sell
or lease our projects, and continued development by other market participants could result in saturation of the
real estate market.

Ability to Lease Office Space and Retail Projects and the Rentals Charged

We receive lease income from rentals of our completed office space and retail projects. The amount that we
receive in lease income is based upon the amount of space we have leased and the rate per square foot we charge
for that leased space. The occupancy and rates we charge per square foot depend on various factors including the
location and design of the project, the tenant mix, prevailing economic conditions and competition. Our lease
income is also be affected by escalation clauses contained in our lease agreements.

We lease retail space on a fixed rental, variable (revenue-based) rental or fixed or variable (whichever is higher)
basis. The more consumers spend at stores for which the rent contains a variable component, the more lease
income we will receive. The amount of money spent by consumers at these stores is dependent on numerous
factors including prevailing economic conditions and competition from other shopping malls and stores.

Regulatory Framework

The real estate sector is highly regulated. Regulations applicable to our operations include standards regarding
land acquisition, the ratio of built-up area to land area, land usage, the suitability of building sites, road access,
necessary community facilities, open spaces, water supply, sewage disposal systems, electricity supply,
environmental suitability and size of the project. Approval of development plans is conditioned on, among other
things, completion of the acquisition of the project site and compliance with relevant conditions. Approvals must
be obtained at both the national and local levels, and our results of operations are expected to continue to be
affected by the nature and extent of the regulation of our business, including the relative time and cost involved
in procuring approvals for each new project, which can vary from project to project. For example, the RERA,
which was notified in March 2016, has imposed certain obligations on real estate developers, including us, such
as mandatory registration of real estate projects, not issuing any advertisements or accepting advances unless real
estate projects are registered under RERA, restrictions on use of funds received from customers prior to project
completion and taking customer approval for major changes in sanction plan.

In addition, some of our mid income housing real estate projects qualify for tax benefits. The continuation of
these benefits cannot be assured and if they are disputed or terminated, there could be a material effect on our
results of operations. The GST regime which took effect from July 1, 2017 and any new rules or regulations
thereunder may also have a material effect on our results of operations.

C. Our Significant Accounting Policies

The Consolidated financial statements comprise financial statements of Macrotech Developers Limited
(formerly known as Lodha Developers Limited) (the Company), its subsidiaries (collectively, the Group),
associates and jointly controlled entity for the year ended 31st March, 2020.

The Company is a public limited company domiciled and incorporated in India under the Companies Act, 1956
vide CIN - U45200MH1995PLC093041. The Company’s registered office is located at 412, Floor - 4, 17 G
Vardhaman Chamber, Cawasji Patel Road, Horniman Circle, Fort, Mumbai - 400001. The Company is
primarily engaged in the business of real estate development.

The Company had applied for conversion to a private company in October 2019. This application has since
been withdrawn.

The Consolidated Financial Statements are approved by the Company’s Board of Directors at its meeting held
on 26-June-2020.
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Our Audited Consolidated Financial Statements have been prepared on the following basis:

Significant Accounting Policies

I Basis of Preparation

The Consolidated financial statements of the Group have been prepared in accordance with Indian Accounting
Standards (‘Ind AS’) notified under section 133 of the Companies Act 2013, read together with the Companies
(Indian Accounting Standards) Rules, 2015.

These financial statements have been prepared and presented under the historical cost convention, on the
accrual basis of accounting except for land as classified under Property, Plant and Equipment and certain
financial assets and financial liabilities that are measured at fair values at the end of each reporting period, as
stated in the accounting policies set out below. The accounting policies have been applied consistently over all
the periods presented in these financial statements.

The financial statements are presented in Indian Rupees (₹) and all values are rounded to the nearest lakhs 
except when otherwise indicated.

II Principles of Consolidation and Equity Accounting

(i) Subsidiaries

Subsidiaries are all entities over which the Group has control. The Group controls an entity, when the
group is exposed to, or has rights to, variable returns from its involvement with the entity and has the
ability to affect the returns through its power to direct the relevant activities of the entity.

Subsidiaries are fully consolidated from the date on which control is transferred to the Group. Control is
reassessed whenever facts and circumstances indicate that there may be a change in any of these elements
of control. They are deconsolidated from the date that control ceases.

The results and financial position of foreign operations that have a functional currency different from the
presentation currency are translated into the presentation currency as follows:
- assets and liabilities are translated at the closing rate at the date of the balance sheet;
- income and expenses are translated at average exchange rates (unless this is not a reasonable
approximation of the cumulative effect of the rates prevailing on the transaction dates, in which case
income and expenses are translated at the dates of the transactions), and
- All resulting exchange differences are recognised in other comprehensive income.

The Group combines the financial statements of the Company and its subsidiaries line by line adding
together like items of assets, liabilities, equity, income and expenses. Intercompany transactions, balances
and unrealized gains or losses on transactions between Group companies are eliminated.

Non-controlling interests in the results and equity of subsidiaries are shown separately in the Consolidated
Statement of Profit and Loss, Consolidated Statement of Changes in Equity and Consolidated Balance
Sheet respectively.

(ii) Associates/ Joint Ventures

Associates are all entities over which the Group has significant influence but not control or joint control.
This is generally the case where the group holds between 20% and 50% of the voting rights or where
decisions over the relevant activity is unanimous. Investments in associates and joint ventures are
accounted for using the equity method of accounting after initially being recognized at cost.

Under the equity method of accounting, the excess of cost of investment over the proportionate share in
equity of the associate as at the date of acquisition of stake is identified as goodwill or capital reserve as
the case may be and included in the carrying value of the investment in the associate.

The carrying amount of the investment is adjusted thereafter to recognize the Group’s share of the post-
acquisition profits or losses of the investee in Consolidated Statement of Profit and Loss, and the Group’s
share of other comprehensive income of the investee in Consolidated Other Comprehensive Income.
However, the share of losses is accounted for only to the extent of the cost of investment. Subsequent
profits of such associates are not accounted for unless the accumulated losses (not accounted for by the
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Group) are recouped. Additional losses are provided for to the extent that the Group has incurred
obligations or made payments on behalf of the associate and joint venture to satisfy obligations of the
associate and joint venture that the Group has guaranteed or to which the Group is otherwise committed.

Unrealised gains or losses on transactions between the Group and its associates are eliminated to the extent
of the Group’s interest in these entities.

III Summary of Significant Accounting Policies

1 Current and Non-Current Classification
The Group presents assets and liabilities in the Consolidated Balance Sheet based on current/ non-current
classification. An asset is treated as current when it is:

i) Expected to be realised or intended to be sold or consumed in normal operating cycle.
ii) Held primarily for the purpose of trading
iii) Expected to be realised within twelve months after the reporting period, or
iv) Cash or cash equivalent unless restricted from being exchanged or used to settle a liability for at least

twelve months after the reporting period.

All other assets are classified as non-current.

A liability is current when:
i) It is expected to be settled in normal operating cycle
ii) It is held primarily for the purpose of trading
iii) It is due to be settled within twelve months after the reporting period, or
iv) There is no unconditional right to defer the settlement of the liability for at least twelve months after the

reporting period.

The Group classifies all other liabilities as non-current.

Deferred tax assets and liabilities are classified as non-current assets and liabilities respectively.

The operating cycle is the time between the acquisition of assets for processing and their realisation in
cash and cash equivalents.
The operating cycle of the Group's real estate operations varies from project to project depending on the
size of the project, type of development, project complexities and related approvals. Assets and Liabilities
are classified into current and non-current based on the operating cycle.

2 Property, Plant and Equipment

i. Recognition and measurement
All property, plant and equipment except freehold land are stated at historical cost less accumulated
depreciation. Historical cost includes expenditure that is directly attributable to the acquisitions of the
items. Cost includes freight, duties, taxes, borrowing cost and incidental expenses related to the acquisition
and installation of the asset.
Freehold Land is measured at fair value. Valuations are performed with sufficient frequency to ensure that
the carrying value of revalued asset does not defer materially from its fair value. Revaluation surplus is
recorded in OCI and credited to the Revaluation reserve in Other Equity.

ii. Subsequent costs
Subsequent expenditure is capitalised only when it is probable that the future economic benefits of the
expenditure will flow to the Group. All other repairs and maintenance are charged to the Consolidated Ind
AS Statement of Profit and Loss during the reporting period in which they are incurred.

iii. Derecognition
The carrying amount of an item of Property, Plant and Equipment is derecognized on disposal or when no
future economic benefits are expected from its use or disposal. The gain or loss arising from the
derecognition of an item of Property, Plant and Equipment is measured as the difference between the net
disposal proceeds and the carrying amount of the item and is recognized in the Consolidated Statement of
Profit and Loss when the item is derecognized.

iv. Capital work in progress
Cost of assets not ready for intended use, as on the Balance Sheet date, is shown as capital work in
progress.
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v. Depreciation
Depreciation is calculated on a written down value basis over the estimated useful lives of the assets as
specified in Schedule II of Companies Act, 2013 except for Site/Sales Offices, Sample Flats and
aluminium formwork wherein the estimated useful lives is determined by the management.

Sr. No. Property, Plant and Equipment Useful life (Years)

i) Site/Sales Offices and Sample Flats 8

ii) Freehold Building 60

iii) Plant and Equipment 8 to 15

iv) Office Equipment 5

v) Computers

(a) Servers and networks 6

(b) End user devices, such as, desktops, laptops, etc. 3

vi) Furniture and Fixtures 10

vii) Vehicles

(a) Motor cycles, scooters and other
mopeds

10

(b) Motor buses, motor lorries, motor cars and motor taxies 8

Depreciation on assets sold during the year is charged to the Consolidated Statement of Profit and Loss up
to the month preceding the month of sale.

3 Investment Properties
The Property that is held for long term rental yield or for capital appreciation or both, and that is not
occupied by the Group is classified as an Investment Property.

Investment properties are measured initially at cost, including transaction and borrowing costs. Subsequent
to initial recognition, investment properties are stated at cost less accumulated depreciation and
accumulated impairment losses, if any.

The Group depreciates investment properties over the useful life of 60 years from the date of original
purchase as prescribed under Schedule II to the Companies Act, 2013.

4 Intangible Assets
Intangible assets acquired separately are measured on initial recognition at cost. Following initial
recognition, intangible assets are carried at cost less any accumulated amortisation and impairment losses.

The useful lives of intangible assets are assessed as either finite or indefinite. Currently the company has
not identified any Intangible assets other than Goodwill to have indefinite life.

Intangible assets with finite lives are amortised over the useful economic life. The useful economic life
and the amortisation method for an intangible asset with a finite useful life are reviewed at least at the end
of each reporting period. The amortisation expense on intangible assets with finite lives is recognised in
the Consolidated Statement of Profit and Loss.

Gains or losses arising from derecognition of an intangible asset are measured as the difference between
the net disposal proceeds and the carrying amount of the asset and are recognised in the Consolidated
Statement of Profit and Loss when the asset is derecognised.

Intangible assets are amortized proportionately over a period of five years or over the useful economic life
of the assets as determined by the management, whichever is lower.

Intangible assets with indefinite life are tested for impairment annually. Impairment losses, if any, are
recognised in Consolidated Statement of Profit and Loss.

5 Inventories

i) Stock of Building Materials and Traded Goods is valued at lower of cost and net realizable value. Cost
is generally ascertained on weighted average basis.
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ii) Completed unsold inventory is valued at lower of Cost and Net Realizable Value.
iii) Land and Property Development Work-in-Progress is valued at lower of estimated cost and net

realisable value.
iv) Cost for this purpose includes cost of land, shares with occupancy rights, Transferrable Development

Rights, premium for development rights, borrowing costs, construction / development cost and other
overheads incidental to the projects undertaken.

Net realizable value is the estimated selling price in the ordinary course of business, less estimated cost of
completion and the estimated cost necessary to make the sale.

6 Provisions and Contingencies

The Group recognizes provisions when a present obligation (legal or constructive) as a result of a past
event exists and it is probable that an outflow of resources embodying economic benefits will be required
to settle such obligation and the amount of such obligation can be reliably estimated.

If the effect of time value of money is material, provisions are discounted using a current pre-tax rate that
reflects, when appropriate, the risks specific to the liability. When discounting is used, the increase in the
provision due to the passage of time is recognized as a finance cost.

A disclosure of contingent liability is also made when there is a possible obligation or a present obligation
that may, but probably will not require an outflow of resources. Where there is possible obligation or a
present obligation in respect of which the likelihood of outflow of resources is remote, no provision or
disclosure is made.

7 Impairment of Non-Financial Assets (excluding Inventories, Investment Properties and Deferred
Tax Assets)
Non-financial assets are subject to impairment tests whenever events or changes in circumstances indicate
that their carrying amount may not be recoverable. Where the carrying value of an asset exceeds its
recoverable amount (i.e. the higher of value in use and fair value less costs to sell), the asset is written
down accordingly.

Where it is not possible to estimate the recoverable amount of an individual asset, the impairment test is
carried out on the smallest group of assets to which it belongs for which there are separately identifiable
cash flows; its cash generating units ('CGUs').

8 Financial Instruments
A financial instrument is any contract that gives rise to a financial asset of one entity and a financial
liability or equity instrument of another entity.

Financial Assets
Initial recognition and measurement
The Group classifies its financial assets in the following measurement categories.
● those to be measured subsequently at fair value (either through other comprehensive income, or through 
profit or loss)

 ● those measured at amortised cost     

All financial assets are recognised initially at fair value plus, in the case of financial assets not recorded at
fair value through profit or loss, transaction costs that are attributable to the acquisition of the financial
asset.

Subsequent measurement
For purposes of subsequent measurement, financial assets are classified in four categories:
i) Debt instruments at amortised cost
ii) Debt instruments at fair value through other comprehensive income (FVTOCI)
iii) Debt instruments, derivatives and equity instruments at fair value through profit or loss (FVTPL)
iv) Equity instruments measured at fair value through other comprehensive income (FVTOCI)

Debt instruments at amortised cost
A ‘debt instrument’ is measured at the amortised cost if both the following conditions are met:
a) The asset is held within a business model whose objective is to hold assets for collecting contractual
cash flows, and
b) Contractual terms of the asset give rise on specified dates to cash flows that are solely payments of
principal and interest on the principal amount outstanding.
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After initial measurement, such financial assets are subsequently measured at amortised cost using the
effective interest rate (EIR) method. Amortised cost is calculated by taking into account any discount or
premium on acquisition and fees or costs that are an integral part of the EIR. The EIR amortisation is
included in finance income in the statement of profit or loss. The losses arising from impairment if any,
are recognised in the statement of profit or loss.

Debt instruments at FVTOCI
A ‘debt instrument’ is classified as at the FVTOCI if both of the following criteria are met:
a) The objective of the business model is achieved both by collecting contractual cash flows and selling

the financial assets, and
b) The asset’s contractual cash flows represent solely payments of principal and interest.

Debt instruments included within the FVTOCI category are measured initially as well as at each reporting
date at fair value. Fair value movements are recognized in the other comprehensive income (OCI).
However, the Group does not have any debt instruments which meets the criteria for measuring the debt
instrument at FVTOCI.

Debt instrument at FVTPL
Any debt instrument, which does not meet the criteria for categorization as at amortized cost or as
FVTOCI, is classified as at FVTPL.

In addition, the Group may elect to designate a debt instrument, which otherwise meets amortized cost or
FVTOCI criteria, at FVTPL. However, such election is allowed only if doing so reduces or eliminates a
measurement or recognition inconsistency (referred to as ‘Accounting Mismatch’). The Group has not
designated any debt instrument at FVTPL.

Debt instruments included within the FVTPL category are measured at fair value with all changes
recognized in the Statement of Profit and Loss.

Equity investments
All equity investments, except investments in associates are measured at FVTPL. The Group may make an
irrevocable election on initial recognition to present in OCI any subsequent changes in the fair value. The
Group makes such election on an instrument-by-instrument basis.
All Investments in Associates are measured at Cost.

Derecognition of Financial Assets
A financial asset (or, where applicable, a part of a financial asset or part of a group of similar financial
assets) is primarily derecognised (i.e. removed from the Group’s Consolidated Balance Sheet) when:
i) The rights to receive cash flows from the asset have expired, or
ii) The Group has transferred its rights to receive cash flows from the asset or has assumed an
obligation to pay the received cash flows in full without material delay to a third party under a ‘pass-
through’ arrangement; and either (a) the Group has transferred substantially all the risks and rewards of the 
asset, or (b) the Group has neither transferred nor retained substantially all the risks and rewards of the
asset, but has transferred control of the asset.

When the Group has transferred its rights to receive cash flows from an asset or has entered into a pass-
through arrangement, it evaluates if and to what extent it has retained the risks and rewards of ownership.
When it has neither transferred nor retained substantially all of the risks and rewards of the asset, nor
transferred control of the asset, the Group continues to recognise the transferred asset to the extent of the
Group’s continuing involvement. In that case, the Group also recognises an associated liability. The
transferred asset and the associated liability are measured on a basis that reflects the rights and obligations
that the Group has retained.

Continuing involvement that takes the form of a guarantee over the transferred asset is measured at the
lower of the original carrying amount of the asset and the maximum amount of consideration that the
Group could be required to repay.

Impairment of Financial Assets
The Group assess on a forward looking basis the expected credit losses associated with its financial assets
carried at amortised cost and FVTOCI debts instruments. The impairment methodology applied depends
on whether there has been significant increase in credit risk. For trade receivables, the Group is not
exposed to any credit risk as the legal ownership of residential and commercial units are transferred to the
buyer only after all the instalments are recovered.
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For financial assets carried at amortised cost, the carrying amount is reduced and the amount of the loss is
recognised in the consolidated statement of profit and loss. Interest income on such financial assets
continues to be accrued on the reduced carrying amount and is accrued using the rate of interest used to
discount the future cash flows for the purpose of measuring the impairment loss. The interest income is
recorded as part of finance income. Financial asset together with the associated allowance are written off
when there is no realistic prospect of future recovery and all collateral has been realised or has been
transferred to the Group. If, in a subsequent year, the amount of the estimated impairment loss increases or
decreases because of an event occurring after the impairment was recognised, the previously recognised
impairment loss is increased or decreased. If a write-off is later recovered, the recovery is credited to
finance costs.

Financial Liabilities
Initial recognition and measurement
Financial liabilities are classified, at initial recognition, as financial liabilities at FVTPL, loans and
borrowings, or payables, as appropriate.

All financial liabilities are recognised initially at fair value and, in the case of loans and borrowings and
payables, net of directly attributable transaction costs.

The Group’s financial liabilities include trade and other payables, loans and borrowings including bank
overdrafts and financial guarantee contracts.

Subsequent measurement
The measurement of financial liabilities depends on their classification, as described below:

Financial liabilities at fair value through profit or loss
Financial liabilities at fair value through profit or loss include financial liabilities held for trading and
financial liabilities designated upon initial recognition as at fair value through profit or loss. Separated
embedded derivatives are also classified as held for trading unless they are designated as effective hedging
instruments.

Gains or losses on liabilities held for trading are recognised in the profit or loss.

Financial liabilities designated upon initial recognition at fair value through profit or loss are designated as
such at the initial date of recognition, and only if the criteria in Ind AS 109 are satisfied. For liabilities
designated as FVTPL, fair value gains/ losses attributable to changes in own credit risk are recognized in
OCI. These gains/ loss are not subsequently transferred to Statement of Profit and loss. However, the
Group may transfer the cumulative gain or loss within equity. All other changes in fair value of such
liability are recognised in the statement of profit or loss. The Group has not designated any financial
liability as at fair value through profit and loss.

Loans and borrowings
After initial recognition, interest-bearing loans and borrowings are subsequently measured at amortised
cost using the EIR method. Gains and losses are recognised in profit or loss when the liabilities are
derecognised as well as through the EIR amortisation process.

Amortised cost is calculated by taking into account any discount or premium on acquisition and fees or
costs that are an integral part of the EIR. The EIR amortisation is included as finance costs in the
Consolidated Statement of Profit and Loss.

Financial guarantee contracts
Financial guarantee contracts issued by the Group are those contracts that require a payment to be made to
reimburse the holder for a loss it incurs because the specified debtor fails to make a payment when due in
accordance with the terms of a debt instrument. Financial guarantee contracts are recognised initially as a
liability at fair value, adjusted for transaction costs that are directly attributable to the issuance of the
guarantee. Subsequently, the liability is measured at the higher of the amount of loss allowance determined
as per impairment requirements of Ind AS 109 and the amount recognised less cumulative amortisation.

Derecognition of Financial Liabilities
A financial liability is derecognised when the obligation under the liability is discharged or cancelled or
expires. When an existing financial liability is replaced by another from the same lender on substantially
different terms, or the terms of an existing liability are substantially modified, such an exchange or
modification is treated as the derecognition of the original liability and the recognition of a new liability.
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The difference in the respective carrying amounts is recognised in the Consolidated Statement of Profit
and Loss.

Reclassification of Financial Assets and Financial Liabilities
The Group determines classification of financial assets and liabilities on initial recognition. After initial
recognition, no reclassification is made for financial assets which are equity instruments and financial
liabilities. For financial assets which are debt instruments, a reclassification is made only if there is a
change in the business model for managing those assets. Changes to the business model are expected to be
infrequent. The Group’s management determines change in the business model as a result of external or
internal changes which are significant to the Group’s operations. Such changes are evident to external
parties. A change in the business model occurs when the Group either begins or ceases to perform an
activity that is significant to its operations. If the Group reclassifies financial assets, it applies the
reclassification prospectively from the reclassification date which is the first day of the immediately next
reporting period following the change in business model. The Group does not restate any previously
recognised gains, losses (including impairment gains or losses) or interest.

Offsetting of Financial Instruments
Financial assets and financial liabilities are offset and the net amount is reported in the Consolidated Ind
AS Balance Sheet if there is a currently enforceable legal right to offset the recognised amounts and there
is an intention to settle on a net basis, to realise the assets and settle the liabilities simultaneously.

9 Fair Value Measurement
Fair value is the price that would be received to sell an asset or paid to transfer a liability in an orderly
transaction between market participants at the measurement date. The fair value measurement is based on
the presumption that the transaction to sell the asset or transfer the liability takes place either:
i) In the principal market for the asset or liability, or-
ii) In the absence of a principal market, in the most advantageous market for the asset or liability
The principal or the most advantageous market must be accessible by the Group.

The fair value of an asset or a liability is measured using the assumptions that market participants would
use when pricing the asset or liability, assuming that market participants act in their economic best
interest.

A fair value measurement of a non-financial asset takes into account a market participant’s ability to
generate economic benefits by using the asset in its highest and best use or by selling it to another market
participant that would use the asset in its highest and best use.
The Group uses valuation techniques that are appropriate in the circumstances and for which sufficient
data are available to measure fair value, maximising the use of relevant observable inputs and minimising
the use of unobservable inputs.

All assets and liabilities for which fair value is measured or disclosed in the financial statements are
categorised within the fair value hierarchy, described as follows, based on the lowest level input that is
significant to the fair value measurement as a whole:
i) Level 1 — Quoted (unadjusted) market prices in active markets for identical assets or liabilities
ii) Level 2 — Valuation techniques for which the lowest level input that is significant to the fair value
measurement is directly or indirectly observable
iii) Level 3 — Valuation techniques for which the lowest level input that is significant to the fair value
measurement is unobservable

For assets and liabilities that are recognised in the financial statements on a recurring basis, the Group
determines whether transfers have occurred between levels in the hierarchy by re-assessing categorisation
(based on the lowest level input that is significant to the fair value measurement as a whole) at the end of
each reporting period.

10 Cash and Cash Equivalents
Cash and cash equivalent in the Consolidated Balance Sheet comprise cash at banks and on hand and
short-term deposits with an original maturity of three months or less, which are subject to an insignificant
risk of changes in value.

11 Revenue Recognition
The Group has adopted Ind AS 115 ‘Revenue from contracts with customers’ (‘Ind AS 115’) using
modified retrospective approach, with effect from 1st April, 2018. Refer Note 60 of consolidated financial
statements for the transition related disclosure.
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The Group has applied five step model as set out in Ind AS 115 to recognise revenue in the Consolidated
Financial Statements. The Group satisfies a performance obligation and recognises revenue over time, if
one of the following criteria is met:

a. The customer simultaneously receives and consumes the benefits provided by the Group’s performance
as the Group performs; or
b. The Group’s performance creates or enhances an asset that the customer controls as the asset is created
or enhanced; or

c. The Group’s performance does not create an asset with an alternative use to the Group and the entity
has an enforceable right to payment for performance completed to date.

For performance obligations where one of the above conditions are not met, revenue is recognised at the
point in time at which the performance obligation is satisfied.

Revenue is recognised either at point of time and over a period of time based on the conditions in the
contracts with customers.

The specific recognition criteria are described below:

i) Income from Property Development:
The Group has determined that the existing terms of the contract with customers does not meet the criteria
to recognise revenue over a period of time. Revenue is recognized at point in time with respect to contracts
for sale of residential and commercial units as and when the control is passed on to the customers which is
linked to the application and receipt of occupancy certificate.

The Group provides rebates to the customers. Rebates are adjusted against customer dues and the revenue
to be recognized. To estimate the variable consideration for the expected future rebates the Group uses the
“most-likely amount” method or “expected value method”.

ii) Contract Balances
Contract Assets:
The Group is entitled to invoice customers for construction of residential and commercial properties based
on achieving a series of construction-linked milestones. A contract asset is the right to consideration in
exchange for goods or services transferred to the customer. If the Group performs by transferring goods or
services to a customer before the payment is due, a contract asset is recognized for the earned
consideration that is conditional. Any receivable which represents the Group’s right to the consideration
that is unconditional is treated as a trade receivable.

Contract Liabilities:
A contract liability is the obligation to transfer goods or services to a customer for which the Group has
received consideration from the customer. If a customer pays consideration before the Group transfers
goods or services to the customer, a contract liability is recognised when the payment is made. Contract
liabilities are recognised as revenue when the Group performs under the contract.

iii) Sale of Materials, Land and Development Rights
Revenue is recognized at point in time with respect to contracts for sale of Materials, Land and
Development Rights as and when the control is passed on to the customers.

iv) Interest Income
For all debt instruments measured at amortised cost. Interest income is recorded using the effective interest
rate (EIR).

v) Rental Income
Rental income arising from operating leases is accounted over the lease terms.

vi) Dividends

Revenue is recognised when the Group’s right to receive the payment is established.
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12 Foreign Currency Translation

Initial Recognition
Foreign currency transactions during the year are recorded in the reporting currency at the exchange rates
prevailing on the date of the transaction.

Conversion
Foreign currencies denominated monetary items are translated into rupees at the closing rates of exchange
prevailing at the date of the balance sheet. Non-monetary items, which are carried in terms of historical
cost denominated in a foreign currency, are reported using the exchange rate at the date of the transaction.

Exchange Differences
Exchange differences arising, on the settlement of monetary items or reporting of monetary items at the
end of the year at closing rates, at rates different from those at which they were initially recorded during
the year, or reported in previous financial statements, are recognized as income or as expenses in the year
in which they arise.

13 Current Income Tax
Current income tax for the current and prior periods are measured at the amount expected to be recovered
from or paid to the taxation authorities based on the taxable profit for the period. The tax rates and tax
laws used to compute the amount are those that are enacted by the reporting date and applicable for the
period

Deferred Tax
Deferred tax is recognized using the balance sheet approach. Deferred tax assets and liabilities are
recognized for all deductible and taxable temporary differences arising between the tax bases of assets and
liabilities and their carrying amount in financial statements, except when the deferred tax arises from the
initial recognition of goodwill or an asset or liability in a transaction that is not a business combination and
affects neither accounting nor taxable profits or loss at the time of transaction.

Deferred tax assets and liabilities are measured at the tax rates that are expected to apply in the period
when the asset is realized or the liability is settled, based on tax rates that have been enacted or
substantively enacted at the reporting date.

Deferred tax asset in respect of carry forward of unused tax credits and unused tax losses are recognized to
the extent that it is probable that taxable profit will be available against which the deductible temporary
differences, and the carry forward of unused tax credits and unused tax losses can be utilized.
The carrying amount of deferred tax assets is reviewed at each reporting date and reduced to the extent
that it is no longer probable that sufficient taxable profit will be available to allow all or part of the
deferred tax asset to be utilized.

The Group recognizes deferred tax liabilities for all taxable temporary differences except those associated
with the investments in subsidiaries where the timing of the reversal of the temporary difference can be
controlled and it is probable that the temporary difference will not reverse in the foreseeable future.

Minimum Alternate Tax (MAT) credit is recognised as an asset only when and to the extent there is
convincing evidence that the Group will pay normal tax during the specified period. Such asset is reviewed
at each Balance Sheet date and the carrying amount of the MAT credit asset is written down to the extent
there is no longer a convincing evidence to the effect that the Group will pay normal tax during the
specified period.

Presentation of Current and Deferred Tax:
Current and deferred tax are recognized as income or an expense in the Statement of Profit and Loss,
except when they relate to items that are recognized in Other Comprehensive Income, in which case, the
current and deferred tax income/ expense are recognized in Other Comprehensive Income. The Group
offsets current tax assets and current tax liabilities, where it has a legally enforceable right to set off the
recognized amounts and where it intends either to settle on a net basis, or to realize the asset and settle the
liability simultaneously. In case of deferred tax assets and deferred tax liabilities, the same are offset if the
Group has a legally enforceable right to set off corresponding current tax assets against current tax
liabilities and the deferred tax assets and deferred tax liabilities relate to income taxes levied by the same
tax authority on the Group.

14 Borrowing Costs
Borrowing costs that are directly attributable to long term project development activities are inventorised /
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capitalized as part of project cost.

Borrowing costs are inventorised / capitalised as part of project cost when the activities that are necessary
to prepare the inventory / asset for its intended use or sale are in progress. Borrowing costs are suspended
from inventorisation / capitalisation when development work on the project is interrupted for extended
periods and there is no imminent certainty of recommencement of work.

All other borrowing costs are expensed in the period in which they occur. Borrowing costs consist of
interest and other costs that the group incurs in connection with the borrowing of funds.

15 Leases
The determination of whether an arrangement is (or contains) a lease is based on the substance of the
arrangement at the inception of the lease. The arrangement is, or contains, a lease if fulfilment of the
arrangement is dependent on the use of a specific asset or assets and the arrangement conveys a right to
use the asset or assets, even if that right is not explicitly specified in an arrangement.

Group as a Lessee
A lease is classified at the inception date as a finance lease or an operating lease.

Lease arrangements where the Group has substantially all the risks and rewards of ownership associated
with the leased assets are classified as finance leases. Assets taken on finance lease are recognised as fixed
assets. An equivalent liability is created at the inception of the lease. Rentals paid are apportioned between
finance charge and principal based on the implicit rate of return in the contract. The finance charge is
shown as interest expense and the principal amount is reduced from the liability. The assets acquired under
the lease are depreciated over the lease term, which is reflective of the useful life of the leased asset.

Operating lease payments are recognised as an expense in the Consolidated Ind AS Statement of Profit and
Loss on a straight line basis unless payment to the lessor are structured to increase in the line with the
expected general inflation to compensate for the lessor’s expected inflationary cost increases.

Group as a Lessor
Leases in which the Group does not transfer substantially all the risks and rewards of ownership asset
associated with the leased assets are classified as operating leases. Rental income from operating lease is
recognised on a straight-line basis over the term of the relevant lease. Initial direct costs incurred in
negotiating and arranging an operating lease are added to the carrying amount of the leased asset and
recognised over the lease term on the same basis as rental income. Contingent rents are recognised as
revenue in the period in which they are earned.

Leases are classified as finance leases when substantially all of the risks and rewards of ownership transfer
from the Group to the lessee. Amounts due from lessees under finance leases are recorded as receivables at
the Group’s net investment in the leases. Finance lease income is allocated to accounting periods so as to
reflect a constant periodic rate of return on the net investment outstanding in respect of the lease.

16 Retirement and Other Employee Benefits

Retirement and other Employee benefits are accounted in accordance with Ind AS 19 – Employee
Benefits.

a) Defined Contribution Plan
The Group contributes to a recognised provident fund for all its employees. Contributions are recognised
as an expense when employees have rendered services entitling them to such benefits.

b) Gratuity (Defined Benefit Scheme)
The Group provides for its gratuity liability based on actuarial valuation as at the balance sheet date which
is carried out by an independent actuary using the Projected Unit Credit Method. Actuarial gains and
losses are recognised in full in the other comprehensive income for the period in which they occur.

c) Compensated absences
Liability in respect of earned leave expected to become due or expected to be availed within one year from
the balance sheet date is recognized on the basis of undiscounted value of benefit expected to be availed
by the employees. Liability in respect of earned leave expected to become due or expected to be availed
beyond one year after the balance sheet date is estimated on the basis of actuarial valuation performed by
an independent actuary using the projected unit credit method.
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17 Business Combinations under Common Control
Business combinations involving entities under common control are accounted for using the pooling of
interests method.

Under pooling of interest method, the assets and liabilities of the combining entities or businesses are
reflected at their carrying amounts after making adjustments necessary to harmonise the accounting
policies. The financial information in the consolidated financial statements in respect of prior periods is
restated as if the business combination had occurred from the beginning of the preceding period in the
consolidated financial statements, irrespective of the actual date of the combination. The identity of the
reserves is preserved in the same form in which they appeared in the standalone financial statements of the
transferor and the difference, if any, between the amount recorded as share capital issued plus any
additional consideration in the form of cash or other assets and amount of share capital of the transferor is
transferred to capital reserves.

18 Earnings Per Share
Basic earnings per share are calculated by dividing the net profit or loss for the year (after deducting
preference dividends and attributable taxes) attributable equity share holders to by the weighted average
number of equity shares outstanding during the year. The weighted average number of equity shares
outstanding during the year is adjusted for events of bonus issue and consolidation of equity shares. For
the purpose of calculating diluted earnings per share, the net profit or loss for the year and the weighted
average number of equity shares outstanding during the year are adjusted for the effects of all dilutive
potential equity shares.
For the purpose of calculating diluted earnings per share, the net profit or loss for the year (after deducting
preference dividends and attributable taxes) attributable equity share holders and the weighted average
number of equity shares outstanding during the year are adjusted for the effects of all dilutive potential
equity shares

19 Goodwill
Goodwill is initially measured at cost being the excess of the aggregate of the consideration transferred
and the amount recognised for non-controlling interest over the fair value of net identifiable tangible assets
acquired and liabilities assumed. If the consideration is lower than the fair value of the net assets of the
subsidiary acquired, the difference is recognised as capital reserve. After initial recognition, goodwill is
measured at the cost less any accumulated impairment losses.

Where goodwill forms part of a cash-generating unit and part of the operation within that unit is disposed
off, the goodwill associated with the operation disposed off is included in the carrying amount of the
operation when determining the gain or loss on disposal of the operation. Goodwill disposed off in this
circumstance is measured based on the relative values of the operation disposed off and the portion of the
cash-generating unit retained.

Goodwill are tested annually for impairment, or more frequently if event or changes in circumstances
indicates that it might be impaired. For the purpose of impairment testing, goodwill recognised in a
business combination under common control is allocated to each of the Company’s cash generating units
(CGUs) that are expected to benefit from the combination. A CGU is the smallest identifiable group of
assets that generates cash inflows that are largely independent of the cash inflows from other assets or
group of assets. The impairment loss is recognised for the amount by which the CGUs carrying amount
exceeds it recoverable amount. The recoverable amount is the higher of an asset’s fair value less cost of
disposal and value in use. Value in use is arrived at by discounting the future cash flows to their present
value based on an appropriate discount factor.
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D. Financial Performance:

Performance Highlights:

India Operations:

Particulars UoM Year ended
March 31,

2020

Year ended
March 31,

2019
Sales (Developable Area) Million square feet 6.2 6.4

Sales Number of units 5,912 5,975

Sales Value ₹ Million 65,699* 71,627 

Gross Collections ₹ Million 81,896* 90,649 

Completed Developable Area Million square feet 12.8 6.0

Completed units Number of units 10,352 5,712

*Sales and Collection includes sale of commercial property (New Cuffe Parade) of ₹10,550 million and ₹10,140 million respectively 
consummated through sale of shares

      Net Debt reduction : ₹ 10,531 Million for the year ended March 31, 2020

UK Operations:

Particulars UoM Year ended
March 31,

2020

Year ended
March 31,

2019
Sales (Developable Area) Square feet 38,685 28,698

Sales Number of units 32 28

Sales Value GBP Million 125 71

Gross Collections GBP Million 339 30

Completed Developable Area Square feet 2,23,110 -

Completed units Number of units 223 -

Net Debt reduction : GBP 108 Mn for the year ended March 31, 2020

The Company on consolidated basis generated Cash flow before interest and tax of ₹ 47,115 million in FY 20.
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Our Results of Operations

The following table sets out select financial data from our consolidated statements of profit and loss for the
financial years ended March 31, 2020 and 2019, the components of which are also expressed as a percentage of
total revenue for such periods:

Particulars

For the Year ended For the Year ended

31-March-20 31-March-19

(₹ in 
millions)

(% of Total
revenue)

(₹ in 
millions)

(% of Total
revenue)

INCOME

Revenue from Operations 1,24,426* 99.7% 1,19,070 99.8%

Other Income 435 0.3% 290 0.2%

Total Income 1,24,861 100.0% 1,19,360 100.0%

EXPENSES

Cost of Projects 95,500 76.5% 73,780 61.8%

Employee Benefits Expense 3,904 3.1% 3,899 3.3%

Finance Costs (Net) 6,554 5.2% 5,110 4.3%

Depreciation, Amortisation and Impairment Expense 2,924 2.3% 1,805 1.5%

Other Expenses 5,949 4.8% 9,850 8.3%

Total Expenses 1,14,832 92.0% 94,444 79.1%

Profit Before Share of Loss of Associate/ Joint
Venture, Exceptional Items and Tax

10,029 8.0% 24,916 20.9%

Exceptional Items 2 0.0% - -

Share of Loss of Associate and Joint Venture 0 0.0% - -

Profit before Tax 10,030 8.0% 24,916 20.9%

Tax Expense: (2,615) (2.1%) (8,449) (7.1%)

Profit for the year 7,415 5.9% 16,467 13.8%

Other Comprehensive Income (OCI) (123) (0.1%) (24) (0.0%)

Total Comprehensive Income for the year 7,292 5.8% 16,443 13.8%

* does not include transfer of commercial property (New Cuffe Parade) at ₹ 10,550 million as it was through 
sale of shares

The Company has entered into a Shareholders Agreement dated March 25, 2020 transferring 24% of its
shareholding in UK business to BPDPL and has given certain customary affirmative rights to BPDPL. This has
resulted in LDUK ceasing to be a subsidiary of the Company under Ind AS 110 “Consolidated Financial
Statements” and has become a Joint Venture as per Ind AS 111 ‘Joint Arrangements’ with effect from March 25,
2020.

Year ended March 31, 2020 Compared to Year Ended March 31, 2029

Total Revenue: Total revenue increased by 4.6% to ₹ 1,24,861 million for the year ended March 31, 2020 from 
₹ 1,19,360 million for the year ended March 31, 2019, primarily due to increase in revenue from operations. 

Revenue from Operations: Revenue from operations increased by 4.5% to ₹ 1,24,426 million for the year ended 
March 31, 2020 from ₹ 1,19,070 million for the year ended March 31, 2019. 

Other Income: Other income increased by 49.8% to ₹ 435 million for the year ended March 31, 2020 from ₹ 290 
million for the year ended March 31, 2019, primarily due to Gain on Sale of Investments and Property, Plant &
Equipment.

Total Expenses: Total expenses increased by 21.6% to ₹ 1,14,832 million for the year ended March 31, 2020 
from ₹ 94,444 million for the year ended March 31, 2019, primarily due to increase in Revenue. 
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Cost of Projects: The cost of projects increased by 29.4% to ₹ 95,500 million for the year ended March 31, 2020 
from ₹ 73,780 million for the year ended March 31, 2019, primarily due to increase in Revenue. 

Employee Benefits Expense: Employee benefits expense are at the same level i.e. ₹ 3,904 million for the year 
ended March 31, 2020 and ₹ 3,899 million for the year ended March 31, 2019. 

Finance Costs: Finance costs increased by 28.3% to ₹ 6,554 million for the year ended March 31, 2020 from ₹ 
5,110 million for the year ended March 31, 2019, primarily due to lower interest inventorisation on project
completion.

Depreciation, Amortization and Impairment Expenses: Depreciation, amortization and impairment expenses
increased by 62.0% to ₹ 2,924 million for the year ended March 31, 2020 from ₹ 1,805 million for the year ended 
March 31, 2019, primarily due to increase in goodwill impairment in current year.

Other Expenses: Other expenses decreased by 39.6% to ₹ 5,949 million for the year ended March 31, 2020 from ₹ 
9,850 million for the year ended March 31, 2019, primarily due to reduction in selling & marketing expenses,
forex and Provision for doubtful receivables.

Tax expense: Tax expense decreased by 69.1 % to 2,615 million for the year ended March 31, 2020 from ₹ 8,449 
million for the year ended March 31, 2019 , primarily due to decrease in Profits.

Profit: Profit decreased by 55.0% to ₹ 7,415 million for the year ended March 31, 2020 from ₹ 16,467 million for 
the year ended March 31, 2019 on account of lower average margins due to change in project mix and losses of
overseas project predominantly representing interest on Parent Equity.

Other Comprehensive Income: Other comprehensive income increased to ₹ (123) million for the year ended 
March 31, 2020 from ₹ (24) million for the year ended March 31, 2019, primarily due to foreign currency 
translation reserve.

Total Comprehensive Income: Total comprehensive income decreased to ₹ 7,292 million for the year ended 
March 31, 2020 from ₹ 16,443 million for the year ended March 31, 2019. 

Financial Condition, Liquidity and Capital Resources

Cash Flows

The table below summarizes our consolidated cash flows for the year ended March 31, 2020 and March 31, 2019

(₹ in million)
Particulars As at March 31

2020 2019
Net cash generated from/(used in) operating activities 37,720* (4,649)

Net cash generated from/ (used in) investing activities 2,117 (1,843)

Net cash generated from / (used in) financing activities (41,884)* 7,376

Net increase/ (decrease) in cash and cash equivalents (2,047) 885

*does not include collection of ₹ 6,456 million on transfer of commercial property (New Cuffe Parade) through 
sale of shares and utilised for repayment of loans.

Operating Activities

Net cash generated from operating activities was ₹ 37,720 million for the year ended March 31, 2020. We had 
profit before tax of ₹ 10,030 million for the year ended March 31, 2020, which was primarily adjusted for non 
cash items like depreciation and amortization expenses of ₹ 2,924 million, interest income of ₹ 509 million, 
finance costs of ₹ 31,107 million and working capital adjustments of ₹ 3,031 million due to an increase in 
advances, deposits to suppliers and contractors and accrued revenue, decrease in trade and other payables of ₹ 
13,016 million and decrease in inventories of ₹ 12,054 million due to increase in land and property development 
work in progress.
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Net cash used in operating activities was ₹ 4,649 million for the year ended March 31, 2019. We had profit 
before tax of ₹ 24,916 million for the year ended March 31, 2019, which was primarily adjusted for non cash 
items like depreciation and amortization expenses of ₹ 1,805 million, interest income of ₹ 49 million, finance 
costs of ₹ 30,014 million and working capital adjustments of ₹ 5,127 million due to an increase in advances, 
deposits to suppliers and contractors and accrued revenue, decrease in trade and other payables of ₹ 28,748 
million and increase in inventories of ₹ 25,488 million due to increase in land and property development work in 
progress.

Investing Activities

Net cash generated from investing activities was ₹ 2,117 million for the year ended March 31, 2020, which 
primarily resulted from loans refund of ₹ 4,710 million which were partially offset by purchase of investments of 
₹ 2,822 million and purchase of property, plant and equipment of ₹ 375 million. 

Net cash used in investing activities was ₹ 1,843 million for the year ended March 31, 2019, which primarily 
related to the purchase of property, plant and equipment of ₹ 1,056 million, purchase of investments of ₹ 300 
million and loans given of ₹ 661 million which were partially offset by interest income of ₹ 222 million. 

Financing Activities

Net cash used in financing activities was ₹ 41,884 million for the year ended March 31, 2020. This primarily 
resulted from finance costs paid of ₹ 30,522 million and repayment of borrowings of ₹ 64,979 million which 
were partially offset by proceeds from borrowings of ₹ 53,900 million. 

Net cash generated from financing activities was ₹ 7,376 million for the year ended March 31, 2019. This 
primarily resulted from proceeds from borrowings of ₹ 110,874 million and proceeds from Instruments entirely 
equity in nature ₹ 4,900 million, which were partially offset by finance costs paid of ₹ 29,674 million and 
repayment of borrowings of ₹ 78,725 million. 

Indebtedness

As of March 31, 2020, our consolidated indebtedness is as set out below:

                                          (₹ in million)

Particulars
As at

31 March, 2020

Current Borrowings

Secured 1,59,457

Unsecured 3,346
Total Current Borrowings 1,62,803

Non-Current Borrowings

Secured 21,339

Unsecured -

Total Non-Current Borrowings 21,339

Current maturities of long term debt 90

Total 1,84,232

Maturity profile of the Group’s financial liabilities as of March 31, 2020 is as follows:

                                                                    (₹ in million) 

Particulars < 1 year 1 to 5 years > 5 years Total

Borrowings * 10,388 1,60,450 11,963 1,82,802

Trade Payables 20,497 2,231 - 22,728

Other financial liabilities $ 19,068 5,414 - 24,482

Total 49,953 1,68,095 11,963 2,30,011

* Borrowings are stated before netting off loan issue cost and premium on debentures.
$ Payable on cancellation of allotted units included in other financial liabilities are stated at nominal value.
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Contingent Liabilities

As of March 31, 2020, our contingent liabilities, on a consolidated basis, are as set out in the table below:

                                                                                                                               (₹ in million)
Particulars As of March 31, 2020

Disputed Demands of Customers excluding amounts not ascertainable 2,551

Corporate Guarantees Given 1,279

Disputed Taxation Matters 2,634

Disputed Land related Legal cases 580

Others 15

Commitments

The estimated amounts of contracts remaining to be executed on capital account and not provided for are shown
in the table below:

                                                                                                                                      (₹ in million)
Particulars As of March 31, 2020

Estimated amount of contracts remaining to be executed on capital
account is and not provided for (net of advances).

15.80

Capital Expenditures

Our capital expenditures were ₹ 375 million and ₹ 1,056 million for the year ended March 31, 2020 and March 
31, 2019 respectively.

Our fixed assets primarily constitute premises, site and sales offices and sample flats, Plant and equipment,
computers and furniture and fixtures.

Quantitative and Qualitative Disclosures about Market Risk

We are exposed to various types of market risks during the normal course of business. We are exposed to market
risk, liquidity risk, credit risk, and commodity price risk in the normal course of our business.

We have evolved a risk mitigation framework to identify, assess and mitigate financial risk in order to minimize
potential adverse effects on our financial performance. There have been no substantive changes in our exposure
to financial instrument risks, our objectives, policies and processes for managing those risks or the methods used
to measure them from previous periods unless otherwise stated therein.

Market Risk

Market risk is the risk that the fair value of future cash flows of a financial instrument will fluctuate because of
changes in market prices. Market risk comprises three types of risks; interest rate risk, currency risk and other
price risk. Financial instruments affected by market risk includes borrowings, investments, trade payables, trade
receivables, loans and derivative financial instruments.

Interest Rate Risk

We are exposed to cash flow interest rate risk from long-term borrowings at variable rate. Currently we have
external borrowings (excluding short-term overdraft facilities) which are fixed and floating rate borrowings. We
typically seek to refinance our fixed rate loans to achieve an optimum interest rate profile when the interest rate
goes down. However, this does not protect us entirely from the risk of paying rates in excess of current market
rates nor eliminates fully cash flow risk associated with variability in interest payments. We believe that we
achieve an appropriate balance of exposure to these risks.

Foreign Currency Risk

Foreign currency is the risk that the fair value or future cash flows of an exposure will fluctuate due to changes
in foreign exchange rates. We are exposed to foreign exchange rate risk resulting from fluctuations in exchange
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rates in the translation of our U.S. dollar-denominated loans. As of March 31, 2020, we have U.S. dollar-
denominated bonds in principal amount of US$ 225 million. In addition, the Indian Rupees value of profits from
our London projects or dividends from Subsidiaries in the United Kingdom which are in GBP and which we
remit to India may be affected by fluctuations in the GBP to Indian Rupee exchange rate.

Liquidity Risk

Liquidity risk is the risk that we will encounter difficulty in raising funds to meet commitments associated with
financial instruments that are settled by delivering cash or another financial asset. Liquidity risk may result from
an inability to sell a financial asset quickly at close to its fair value. We have an established liquidity risk
management framework for managing our short-term, medium-term and long-term funding and liquidity
management requirements. Our exposure to liquidity risk arises primarily from mismatches of the maturities of
financial assets and liabilities. We manage the liquidity risk by maintaining adequate funds in cash and cash
equivalents. We also have adequate credit facilities agreed to with banks to ensure that there is sufficient cash to
meet all our normal operating commitments in a timely and cost-effective manner.

Credit Risk

Credit risk is the risk that a counterparty will not meet its obligations under a financial instrument or customer
contract, leading to a financial loss. We are exposed to credit risk from our operating activities (primarily trade
receivables) and from our financing activities, including deposits with banks and financial institutions, foreign
exchange transactions and other financial instruments.

We have entered into contracts for the sale of residential and commercial units on an instalment basis. The
instalments are specified in the contracts. We are exposed to credit risk in respect of instalments due. However,
the possession of residential and commercial units are transferred to the buyer only after all the instalments are
recovered. In addition, instalment dues are monitored on an ongoing basis with the result that our exposure to
credit risk is not significant. We evaluate the concentration of risk with respect to trade receivables as low, as we
sell our products to a large customer base.

Credit risk from balances with banks and financial institutions is managed by our treasury in accordance with our
policy. We limit our exposure to credit risk by only placing balances with local banks and liquid mutual funds.
Given the profile of our counterparties, our management does not expect any counterparty to fail in meeting our
obligations.

Commodity Price Risk

As a property developer, we are exposed to the risk that prices for construction materials used to build our
properties (including timber, cement and steel) will increase. These materials are global commodities and their
prices are cyclical in nature and fluctuate in accordance with global market conditions. We are exposed to the
risk that we may not be able to pass increased commodities costs to our customers, which would lower our
margins.

Related Party Transactions

We have in the past engaged, and in the future may engage, in transactions with related parties, including with
our affiliates. Such transactions could be for, among other things, purchase and sale of services, rent or lease of
certain properties and sale and purchase of land and fixed assets.

As at March 31, 2020, our related party transactions in the consolidated financial statements amounted to
₹ 25,608 million, which included Guarantees taken of ₹ 15,699 million. 

For additional details of our related party transactions in accordance with the requirements under Ind AS 24
issued by the ICAI, see our Consolidated Financial Statements.

Impact of Inflation

Although India has experienced an increase in inflation rates in recent years, inflation has not had a material
impact on our business and results of operations.

Seasonality of Business

Our operations may be adversely affected by difficult working conditions during monsoons that restrict our
ability to carry on construction activities and fully utilize our resources. Our sales may also increase during the
festive seasons of Diwali and Ganesh Chaturthi. Otherwise, we generally do not believe that our business is
seasonal.


