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Disclaimer

 This presentation has been prepared by GuocoLand Limited (the “Company”) solely to provide information in connection with a potential investment in securities to be issued by GLL IHT Pte. Ltd. and/or the 
Company. By viewing all or part of this presentation, you agree to maintain confidentiality regarding the information disclosed in this presentation. Any failure to comply with these restrictions may constitute 
a violation of applicable securities laws. This presentation is for information purposes only and does not constitute or form part of an offer, solicitation or invitation of any offer, to buy or subscribe for any 
securities, nor should it or any part of it form the basis of, or be relied in any connection with, any contract or commitment whatsoever.

 The information contained in this presentation has not been independently verified. No representation or warranty expressed or implied is made as to, and no reliance should be placed on, the fairness, 
accuracy, completeness or correctness of the information or opinions contained in this presentation. Neither the Company, nor any of their respective affiliates, advisers or representatives shall have any 
liability whatsoever (in negligence or otherwise) for any loss howsoever arising, whether directly or indirectly, from any use, reliance or distribution of this presentation or its contents or otherwise arising in 
connection with this presentation. The information contained in this presentation shall be read in conjunction with the information memorandum dated 28 September 2017 (the “Information Memorandum”) 
and you should not rely on any information other than that contained in the Information Memorandum. 

 This presentation has not been and will not be registered as a prospectus with the MAS under the Securities and Futures Act, Chapter 289 of Singapore (the “SFA”).  Accordingly, this presentation may not 
be circulated or distributed to any person in Singapore other than to (i) an institutional investor (as defined in Section 4 of the SFA) pursuant to Section 274 of the SFA; (ii) to a relevant person (as defined in 
Section 275(2) of the SFA) pursuant to Section 275(1) of the SFA, or (iii) any person pursuant to an offer referred to in Section 275(1A) of the SFA, and in accordance with the applicable conditions 
specified in Section 275 of the SFA (collectively, the “Relevant Persons”). This presentation is directed only at such Relevant Persons and is not intended for distribution to any other persons.

 Neither this presentation nor any copy or portion of it may be sent or taken, transmitted or distributed, directly or indirectly, into the United States, Canada, Japan, the People’s Republic of China or any 
other jurisdiction which prohibits the same, or to any U.S. person (as defined in Regulation S under the U.S. Securities Act of 1933, as amended (the “Securities Act”). By attending this presentation, you 
warrant that you are not a U.S. person. The securities have not been, and will not be, registered under the Securities Act, or the securities laws of any state of the United States or other jurisdictions and the 
securities may not be offered or sold within the United States or to, or for the account or benefit of, U.S. persons, except pursuant to an exemption from, or in a transaction not subject to, the registration 
requirements of the Securities Act and applicable state or local securities laws. The Company does not intend to make a public offering of securities in the United States. This presentation is not for 
distribution in, nor does it constitute an offer for sale of securities in the United States or in any jurisdiction where, or to any person to whom, such offer would be unlawful. 

 By attending this presentation, you represent and warrant that you are lawfully able to receive the information contained in this presentation under the laws of the jurisdiction in which you are located. This 
presentation may not be forwarded or distributed to any other person and may not be copied or reproduced in any manner. Failure to comply with this directive may violate applicable laws.

 This presentation includes forward-looking statements. These statements contain the words “anticipate”, “believe”, “intend”, “estimate”, “expect”, “plan” and words of similar meaning. All statements other 
than statements of historical facts included in this presentation, including, without limitation, those regarding the Company’s financial position, business strategy, plans and objectives of management for 
future operations (including development plans and objectives relating to the Company's products and services) are forward-looking statements. Such forward-looking statements involve known and 
unknown risks, uncertainties and other important factors that could cause the actual results, performance or achievements of the Company to be materially different from results, performance or 
achievements expressed or implied by such forward-looking statements. Such forward-looking statements are based on numerous assumptions regarding the Company's present and future business 
strategies and the environment in which the Company will operate, and must be read together with those assumptions. These forward-looking statements speak only as at the date of this presentation. 
Predictions, projections or forecasts of the economy or economic trends of the markets are not necessarily indicative of the future or likely performance of the Company. Past performance is not necessarily 
indicative of future performance. The forecast financial performance of the Company is not guaranteed. You are cautioned not to place undue reliance on these forward-looking statements, which are based 
on the current views of the Company on future events. The Company and their respective affiliates, advisors and representatives expressly disclaim any obligation or undertaking to disseminate any 
updates or revisions, except as required by law, to any forward-looking statements contained herein to reflect any change in the Company's expectations with regard thereto or any change in events, 
conditions or circumstances on which any such statement is based. 

 The information and opinions contained in this presentation noted above are subject to change without notice.
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The Year In Review

TOTAL REVENUE

1 Including a fair value gain of $79.3 m for the transfer of Guoco Changfeng City’s South Tower from development properties to investment properties

965.5m
13%

FY 2021: 853.7 m

REVENUE FROM DEVELOPMENT

803.4m
12%

FY 2021: 716.8 m

REVENUE FROM INVESTMENT

126.1m
10%

FY 2021: 114.7 m

GROSS PROFIT

365.7m
36%

FY 2021: 268.4 m

ATTRIBUTABLE PROFIT TO EQUITY HOLDERS

392.7m
132%

FY 2021: 169.1 m

FAIR VALUE GAIN ON:

INVESTMENT PROPERTIES1

328.1m

For the 12 months ended 30 June 2022, S$

FY 2021: 71.5 m

1. On-going transformation to multi-faceted real estate group delivering results

TOTAL DEVELOPMENT PROPERTIES

3.88b 30 June 2021: 3.55b

TOTAL INVESTMENT PROPERTIES

5.93b 30 Jun 2021: 4.97b

9% 19%

40% 60%



Growing value at Guoco Tower

The Year In Review

Increased contribution from Property Investment

2. Focused on delivering key strategies and projects

Guoco Midtown will further boost contribution progressively

Healthy leasing demand with 

positive rental reversions

Stable performance from Property Development business

Large part of debt pegged to 

development properties in 

Singapore, for projects that 

have been selling well & steadily

Diversified tenant mix 

strategy reduces risk

Transformative plans for 

integrated mixed-used 

development at Lentor with 

Lentor Modern

Lentor Modern, Singapore, Artist Impression



The Year In Review

3. Committed to operational excellence

Land 
acquisition

Concept & 
creation

Development
Sales & 

marketing

Asset 
management

Transforming 
locations & 

value

Driving value through our holistic end-to-end platform

Ability to spot sites with potential

Conceptualising future-relevant products

Expertise in managing large-scale, complex projects

Proven track record in sales & marketing

Strengthening asset management capabilities

Creating a recognisable brand, adding value for the company



Committed to China and Malaysia markets

The Year In Review

4. Committed to key Asian gateway markets

Singapore to remain as key growth driver

Successfully sold 

2 low-rise office blocks 

in Shanghai’s Guoco 

Changfeng City

GuocoLand China 

contributed profit 

of S$86.8 million 

in FY 2022

Exploring new real 

estate segments for 

potential investment

Guoco Changfeng City South Tower, Shanghai, China

Contributed 72% of revenue in FY 2022



FY 2022 Financial Highlights



FY 2022 financials at a glance

TOTAL REVENUE

1 Including a fair value gain of $79.3 m for the transfer of Guoco Changfeng City’s South Tower from development properties to investment properties

965.5
13%

FY 2021: 853.7 m

REVENUE FROM DEVELOPMENT

803.4 12%
FY 2021: 716.8 m

REVENUE FROM INVESTMENT

126.1 10%
FY 2021: 114.7 m

GROSS PROFIT

365.7 36%
FY 2021: 268.4 m

ATTRIBUTABLE PROFIT TO 

EQUITY HOLDERS

392.7 132%
FY 2021: 169.1 m

FAIR VALUE GAIN ON:

INVESTMENT 

PROPERTIES1 328.1

EARNINGS 

PER SHARE
33.68
FY 2021: 13.52

DIVIDENDS 

PER SHARE 6.0 
FY 2021 : 6.0

[Singapore cents]

[S$ million]

For the 12 months ended 30 June 2022

FY 2021: 71.5 m



FY 2022 financials at a glance As at 30 June 2022

TOTAL 

DEVELOPMENT 

PROPERTIES

3.88 
30 Jun 2021: 3.55 b 

TOTAL 

INVESTMENT 

PROPERTIES

5.93
30 Jun 2021: 4.97 b

9% 19%

TOTAL 

EQUITY2
4.69 
30 Jun 2021: 4.41 b 

6%

[S$ billion]

NET ASSET VALUE 

PER SHARE 3.86 
30 Jun 2021: 3.60

2 Total equity is defined as equity attributable to ordinary equity holders of the Company and perpetual securities

NET 

GEARING
1 x
30 Jun 2021: 1 x

[Singapore dollar]

TOTAL 

ASSETS 12.33
30 Jun 2021: 11.32 b 

9%



854

966

FY 2021 FY 2022

Revenue

FY 2022: revenue & gross profit performance

(S$ Million)

FYE 30 June

Gross Profit³

Total Revenue 13%

36%

698, 72%

128, 13%

105, 11%
34, 4%

Revenue by 
Strategic Business Units (“SBU”)

GuocoLand

Malaysia (“GLM”)

GuocoLand China 

(“GLC”)
Others

GuocoLand

Singapore 

(“GLS”)

268

366

Gross Profit

3 Gross profit from continuing operations

“Others” includes GuocoLand Hotels which involves the management and 
operation of hotels in Singapore and Malaysia, and EWI which involves the 
investment in property development projects in United Kingdom and Australia

Revenue by 

Strategic Business Units (“SBU”)



107

(8)

80

85

5

101

124

34

94

12

189

(7)

81

5

GLS GLC GLM Others

192

126

35

12

FY 2022: segmental profit performance

“Others” includes GuocoLand Hotels which involves the management and operation of hotels in Singapore and Malaysia, and 
EWI which involves the investment in property development projects in United Kingdom and Australia

FY 2021 FY 2022 FY 2021 FY 2022

Property 

Development

71%

Property 

Investment

26%

Gross Profit by SBU Gross Profit by Business  GLS continues to be a stable and 

key contributor to the Group’s 

results, accounting for more than 

50% of the gross profit.

 GLC’s profit arose from the sale of 

two low-rise office blocks in Guoco 

Changfeng City. Gross profit 

included a fair value gain of $79.3 

million recognised for the transfer of 

its South Tower from development 

properties to investment properties.

 Contribution from investment 

properties grew by 11%, 

predominantly driven by Guoco 

Tower which recorded strong 

performance with full occupancy and 

positive lease reversions.

268

366

(S$ Million)

FYE 30 Jun

Property Development Property Investment

OthersGLS

GLC

GLM

268

366



Growing investment properties while 
maintaining strong base of development business

3,053 

4,623 4,877 4,917 4,975 
5,932 

3,114 

2,858 
2,982 

3,923 3,551 

3,882 

2017 2018 2019 2020 2021 2022

Asset Profile – Investment Properties and Development Properties

Development

properties

40%

Investment

properties

60%

(S$ Million)

As at 30 Jun

Guoco Tower 

achieved TOP



3,053

4,975

5,932

FY 2017 FY 2021 FY 2022 FY 2024

Investment properties assets

6%

13%
70

115
126

Rental revenue

Boosting recurring income and capital value

Investment properties assets as at 30 June 2022

Completed 

 Guoco Tower

 20 Collyer Quay

 DC Mall

 Guoco Changfeng City South Tower

S$3.6

Billion

Under Development

 Guoco Midtown

 Guoco Midtown II (Midtown Modern)

 Lentor Modern

S$2.3

Billion

Total
$5.9

Billion

 > 80% growth in rental revenue from FY 2017 to FY 

2022, an average growth rate of 13% per year.

 Strong capital appreciation, mainly from Guoco Tower 

and Guoco Midtown, with net fair value gain on 

Singapore’s investment properties more than tripling 

to $253.8 million.

Upcoming Guoco 

Midtown will 

further boost 

recurring revenue

Commenced full operations at 

Guoco Tower in FY 2018

3-year average recurring 

rental revenue from 

FY 2018 – FY 2020: 12%

13%

(S$ Million)

FYE 30 Jun



7,689
8,551

2,002

2,402672

645
953

730

2021 2022

Total Assets by SBU

GLS GLC GLM Others / Unallocated

2,685 2,942

1,992 2,039

544 519

5,143
6,098

953

730

2021 2022

Total Assets by Business

Healthy asset growth  

 70% of total assets in 

Singapore.

 50% of total assets in 

Property Investment and 

25% in Singapore’s 

residential projects.

Healthy sales across key 

Asian gateway cities

 Sold more than 1,200 

residential units in 

Singapore, China and 

Malaysia, with a total value 

of approximately S$1.6 

billion.

(S$ Million)

As at 30 Jun

11,316

12,328

Property Development Property Investment

Others / UnallocatedGLS

GLC

GLM

11,316

12,328

Property 

Development

45%

Property 

Investment

49%

“Others” includes GuocoLand Hotels which involves the management and operation of hotels in Singapore and Malaysia, and 
EWI which involves the investment in property development projects in United Kingdom and Australia



1,961 2,178

598
729134
139

2,129

2,311

290

290

2021 2022

Loans & Borrowings by Business

3,176
3,606

332

462
187

175
1,417

1,404

As at Jun 2021 As at Jun 2022

Loans & Borrowings by SBU

GLS GLC GLM Others / Unallocated

Debt profile supported by assets in Singapore

Predominantly operating in Singapore 

market, more resilient

 Steady base of revenue from 

Singapore property development 

business, whilst growing property 

investment business. 

 Loan concentration mostly in 

Singapore assets, and loans for 

property development segment will 

be pared down alongside ongoing 

sales.

5,112

5,647

Development % sold*

Wallich Residence 85%

Martin Modern 100%

Meyer Mansion 79%

Midtown Bay 38%

Midtown Modern 75%

The Avenir 76%

Strong uptake for residential units 

in Singapore

5,112

5,647

Property Development Property Investment

OthersGLS

GLC

GLM

(S$ Million)

As at 30 Jun

*As at 30 June 2022

2021 2022

“Others” includes GuocoLand Hotels which involves the management and operation of hotels in Singapore and Malaysia, 
and EWI which involves the investment in property development projects in United Kingdom and Australia



Prudent capital management

4 Debt is defined as total loans and borrowings
5 Total equity is defined as equity attributable to ordinary equity holders of the Company and perpetual securities 

0.49
0.47

0.45
0.47

0.45 0.46

2017 2018 2019 2020 2021 2022

Debt4 / Asset

3,418

4,164 4,232 4,258
4,407

4,692

2017 2018 2019 2020 2021 2022

Total Equity5

(S$ Million)

As at 30 Jun



Operational Highlights



Strong occupancy rates and positive rental reversions

 Recorded positive lease reversions for premium Grade A offices and 

retail units at Guoco Tower, on the back of a steady flow of new leases

 Guoco Tower and Guoco Midtown received strong leasing interest from 

companies from a diversity of sectors looking to set up regional HQ in 

Singapore

Guoco Tower, Singapore

As at 30 Jun 2022 NLA (sq ft) Committed Occupancy

Guoco Tower (office), SG ~843,000 100%

Guoco Tower (retail), SG ~95,000 100%

20 Collyer Quay, SG ~134,000 92%

Growing value from investment properties



Diversified tenant mix at Guoco Tower (Grade A office)

 Diversity reduces concentration 

risk in tenant/sector/industries; 

allows us to remain resilient

 Optimistic on quality offices; see 

higher need for quality office 

space amongst high-performing 

sectors

 Trend of hybrid working would not 

greatly reduce the need for 

commercial space or shared 

collaborative spaces

TENANT MIX BY NLA

Shipping, 4%

Commodities & 
Trading, 8%

Investment Services 
& Consultancy, 6%

Banking & Finance, 
14%

Hospitality, 3%

Insurance, 8%

Automotive, 4%Legal, 3%

Telecommunication / 
IT / Software & 

Technology, 28%

Services, 8%

Real Estate / 
Property Developer, 

5%

FMCG, 4%

Media, 5%



Construction progress as at August 2022

Expected boost in recurring income with Guoco Midtown

Upcoming progress milestones

2022

 Office Tower target to achieve TOP by 4Q 2022

2023

 Retail component: target to TOP by 2Q 2023

 Midtown House (conservation house): target to TOP by end-2023

 Midtown Bay condominium: target to TOP by end-2023

2024

 Midtown Modern condominium: target to TOP by mid-2024



Progressive uptake for Guoco Midtown (Grade A office)

 Adds a further 709,000 sq ft of premium 

Grade A office space to the Group’s 

investment portfolio 

 To date, ~60% pre-commitment take up* of 

office tower, including several deals in 

advance stages of negotiation

 Similar approach to Guoco Tower with 

diversified tenant mix across industries and 

sectors

 Received strong leasing interest from 

companies in technology, finance, private 

equity, life sciences and trading sectors 

looking to set up their regional headquarters 

in Singapore

*As at 30 August 2022
Guoco Midtown and Midtown Bay, Singapore: Artist Impression



Placemaking efforts to engage local communities

Past and upcoming events at Guoco Tower

 The Big Sit

 Artisan and craft markets by The Local Space and The Social 

Exchange

 Mid-autumn celebrations with Discover Tanjong Pagar

(Business Improvement District or “BID”)

 Fitness-related events with Health Promotion Board, 

Singapore National Employers Federation and Virgin Active

 Jumping Singapore’s fundraising campaign

 LTA’s Launch of Phase 1A Cycling Paths in the Central Area

Past editions of The Big Sit

Craft market by The Social Exchange



Lentor Modern: Upcoming Integrated Mixed-Use Development

Lentor Modern, Singapore, Artist Impression



Source: URA website

Acquired in July 2021 at $784.1m

 Comprises integrated mixed-use development of three 25-storey 
towers with 605 residential units

 More than 96,000 sq ft of commercial, F&B and retail spaces, 
including a supermarket and childcare facilities

 Planned community spaces such as a public plaza

 Directly integrated with Lentor MRT station, Thomson-East Coast 
Line

 When fully operational, the commercial and retail components of 
the development will be accretive to investment portfolio and 
recurrent income

Acquired in January 2022 at $586.6m

 A consortium effort: GuocoLand, Intrepid Investments Pte Ltd and 
TID Residential Pte Ltd

 Comprises around 598 residential units as well as an Early 
Childhood Development Centre 

 Walking distance to Lentor MRT station

LENTOR MODERN

(expected launch: 2H 2022)

 99-year leasehold

 Land size: 185,899 sq ft

 Max. permissible GFA: 

651,001 sq ft       

LENTOR HILLS ROAD SITE

 99-year leasehold

 Land size: 184,460 sq ft

 Max. permissible GFA: 

553,383 sq ft       

Lentor

Hills 

Road

Transforming Lentor Hills into a lifestyle destination in the North



Unique proposition as the first and 

only mixed-use development in the 

area, with direct access to Lentor MRT 

Station (Thomson-East Coast Line)

 11 new MRT stations along TEL on track to open by end 

2022, from Stevens to Gardens by the Bay

 Surrounded by large landed estates, which forms an 

affluent catchment

 Three 25-storey residential towers above an integrated 

mall with more than 96,000 sq ft of retail and F&B 

spaces, including a 12,000 sq ft supermarket and 10,000 

sq ft childcare centre

 605 residences with 1- to 4-bedroom unit layouts, 

surrounded by lush landscaping inspired by activities by 

the stream (曲水流觞)

 Extension of GuocoLand’s “Modern” series branding 

after Martin Modern and Midtown Modern

Lentor Modern: Homes above MRT and mall

Lentor Modern, Singapore, Artist Impressions



 Chongqing GuocoLand 18T: 
expected completion in 
phases from 2023 – 2025

Mixed-use and residential developments in China

Closely assessing the situation in China to mitigate any construction delays resulting from the pandemic.

 Guoco Changfeng City South Office Tower: 
commenced operations in Sep 2021

 Approx. 85% lease commitment to date

 Retail mall leased to master tenant

Works progressing in Shanghai and Chongqing

 Chongqing Central Park: ongoing progress

Artist Impression



Emerald 9, Malaysia, Artist Impression

Resilient residential sales in Malaysia

 Emerald Rawang: continued development of 
master-planned township located on a 1,000-
acre land

 Despite the challenges in the Malaysian real 
estate market, e.g. multiple MCOs, sales of 
our residential projects remained resilient

Emerald Hills, Malaysia, Artist ImpressionEmerald Rawang, Malaysia, Artist Impression

 Emerald 9:  expected completion in 
phases from 2023 – 2026

Resilient sales across residential projects in Malaysia

Developing integrated mixed-use developments and townships.



2022 SG Guoco Midtown

MY Emerald Hills

2023 SG Guoco Midtown Midtown Bay

CN Chongqing GuocoLand 18T
Guoco Changfeng City

Chongqing GuocoLand 18T

MY Emerald 9 Emerald 9

2024 SG Meyer Mansion
Midtown Modern
The Avenir

CN Chongqing GuocoLand 18T Chongqing GuocoLand 18T

MY Emerald 9

2025 
and 
beyond

SG Lentor Central Lentor Central
Lentor Hills Road

CN Chongqing GuocoLand 18T Chongqing GuocoLand 18T
Chongqing Central Park

MY Emerald 9

Does not include projects under Eco World International

RESIDENTIAL INTEGRATED MIXED-USE

PROJECTS IN PROGRESS

Steady pipeline of residential and investment properties 



Continued efforts to drive our ESG agenda

Committed to ESG

 At Guoco Midtown, bringing nature into the CBD 

and helping to reduce urban heat island effect 

with our 30 thematic gardens, including 10 public 

gardens.

 Utilising the latest technologies in facilities 

management to support the transformation of the 

industry.

 Fine-tuning a roadmap by studying various 

approaches to reduce carbon footprint and 

greenhouse gas emissions.

 In collaboration with Tanjong Pagar BID, launched 

a new eco-playground using wood from felled 

trees, and planted new trees at the adopted 

community green.

 CSR efforts to focus on benefiting the community 

near our developments.



Recognised for business and operational excellence

ASIA PROPERTY AWARDS
 Best Developer (Asia)

BCI ASIA AWARDS
 Top Ten Developers Award

EDGEPROP EXCELLENCE AWARDS
 Top Developer
 Top Development – Midtown Modern
 Mixed-Use Development Excellence – Midtown 

Modern
 People’s Choice – Midtown Modern
 Personality of the Year, Cheng Hsing Yao, CEO 

FIABCI WORLD PRIX D’EXCELLENCE AWARDS  
 WORLD GOLD AWARD WINNER –

Guoco Tower, Mixed-use Development Category
 WORLD SILVER AWARD WINNER –

Guoco Tower, Office Category
 WORLD SILVER AWARD WINNER –

Wallich Residence, Residential (High Rise) Category

REAL ESTATE ASIA AWARDS
 Developer of the Year, Singapore
 Mixed Use Development of the Year, Singapore

ASIA PROPERTY AWARDS
 Special Recognition in ESG
 Special Recognition in Sustainable Design and 

Construction

BCA GREEN MARK AWARDS
 Green Mark Champion award

ASIA PROPERTY AWARDS
 Best WFH Development (Inaugural Winner) – Midtown Bay
 Best Luxury Condo Development – Midtown Modern
 Best Luxury Condo Architectural Design – Midtown Modern
 Best Luxury Condo Landscape Architectural Design –

Midtown Modern

BCA QUALITY EXCELLENCE AWARDS
 Quality Champion (GoldPlus), Developer

EDGEPROP EXCELLENCE AWARDS
 Layout Excellence, Landscape Excellence, Innovation 

Excellence & Marketing Excellence – Midtown Modern

LUXURY LIFESTYLE AWARDS
 Best Luxury Residential Development in Singapore – Martin 

Modern

REAL ESTATE ASIA AWARDS
 Luxury Residential Development of the Year – Martin Modern

INTERNATIONAL PROPERTY AWARDS (ASIA PACIFIC)
 Mixed-use Development Singapore – Guoco Midtown
 Residential Development Singapore – Midtown Modern
 Landscape Architecture – Midtown Modern
 Best Development Marketing Singapore

OVERALL EXCELLENCE ESG / SUSTAINABILITYQUALITY / DESIGN / INNOVATION

This is a sample list (non-exhaustive) of awards won over the years by GuocoLand 

GuocoLand has won a total of 4 awards at the 

FIABCI WORLD PRIX D’EXCELLENCE AWARDS



Outlook



Industry outlook

SINGAPORE

 Demand in Singapore’s housing market expected 

to be resilient given the genuine demand among 

local 1st-time buyers and HDB upgraders; amidst 

limited new launches in 2022. 

 Prices likely to be sustained by economic growth, 

the current low unsold inventory and limited new 

supply, but may be moderated by rising interest 

rates and macroeconomic headwinds. 

 Rents for CBD Grade A offices continued to rise

 Up 2.7% in 2Q 2022 to S$10.74 psf per 

month from previous quarter 

 Just 0.6% below the pre-pandemic peak of 

S$10.81 in Q4 2019

 Office rents are expected to remain stable due to 

limited new supply despite geopolitical and 

economic uncertainties. 

CHINA

 Resolving to ensure the property sector’s stable and 

healthy development at national level, but overall 

demand remained weak in most cities.

 Pace of recovery hindered by continual start-stop 

lockdowns in various cities. 

MALAYSIA

 Potential for the residential property market to 

regain momentum following the removal of more 

pandemic induced restrictions, full reopening of 

borders and recovery in labour market.

 But pace of recovery will be affected by elevated 

prices of building materials, inflation, weakening of 

the Malaysia Ringgit and labour cost.



Guoco Tower, Singapore

 A multi-faceted, end-to-end real estate player.

 Strong brand: prime, top-tier, iconic projects.

 Transforming and uplifting locations, driving value 

for all.

 Anchored by strong Singapore operations while 

remaining committed to key Asian cities.

 Robust growth strategy driven by development 

engine.

 Upcoming project completions with healthy 

pipeline.

 Deep patient capital, entrepreneurial, disciplined 

Group with dynamic, experienced leadership.

Growth strategy and investment merits




