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Relative TSR performance
Industry leading TSR for a decade

8 Years

7 Years

6 Yoars

5 Years
4 Years
3 Years

2 Years

1 ¥aar

Paar

6.8

15.5%

Tras

2.2

Peerd

0%

in five out of the last ten
financial years

Demoristrate

in delivering best-in-class

Total Shareholder Beturns
over a long period
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Factors driving this outstanding performance
Our cultural DNA

Entrepreneurial and
empowering environment

Innovation driven by
our engineering pedigree

Art of the possible

Stable & home-grown leadership

HCLTech




Factors driving this outstanding performance
An all-weather portfolio

Made possible by execution of our Mode 1-2-3 strateqgy since 2016

Has resulted in the right mix of discretionary,
non-discretionary services and IP

An improving mix across verticals and geos
Developed Digital Business, almost all organically

Acquired selectively to augment capabilities and for
market access in verticals/geos

~J\-
Today, well-acknowledged as a /
leader in several analyst ratings ;

and as industry-leading growth ""\ """

HCLTech




Factors driving this outstanding performance

Client experience

Strong growth across categories

demonstrates our strong execution with the bast quality outcomes

2023 ISG Star of
Excellence Awards

sivid GX soore of 823 ve. industry avarage of G688

Track record of winning and executing mega deals

Only service provider to be rated

Customer’s Choice in Gartner® Peer Insights™
Voice of the Customer

for Custom Software, Digital Workplace, Data Center and Hyond Infrastruciure

22

SI0CM+ clignts
from 16 in FY 22

254

SIOM+ cliants
from 208 in FY22

95]

SiM= ellents
from 882 in FY228
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Factors driving this outstanding performance

Our people

Top Employer in 26 countries,
with a #1 ranking in 15

29.1%

Overall gender diversity

TechBees
Differentiated talent strategy

12.4%

LTM attrition
from 21.7%in Fy22

25,218

India Mew Vistas scaleup
w3 19,280 (1 Fy22

24%

Increase in leadership
gender diversity since FY19

24,797

Mearshore employes
strength va 21,487 In FYE2
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Factors driving this outstanding performance

Our approach to ESG

Act. Pact. Impact.

Leadership rating (A-) from CDP,

for climate change actions

Best rating among Indian peers

by Sustainalytics

31400Cr

CER investments in indla
Transtorms over 8.5 million lives

25%

Scope 1and 2 reduction from FY20.
5% highear than projectad

HCLTech




Factors driving this outstanding performance

Corporate governance

NA
N

Diverse board
= 0% independent diractors
= Gender-balanced board

* Experts from diverss
induskries across the globe

L

Among the World’s Most

Ethical Companies® 2024
by Ethisphere

HCLTech




These factors contributed to solid financial performance

S

Industry-leading
organic growth

15

Capital efficiency

with continually improving RelC

Gained wallet share

ac wes in the last

Earnings per share

579

Operating cash flow

S2 71TM

Market capitalization

S50 2R

7.8% CAGRH |2.7% increase
since FY22 since FY22

HCLTech



What could have been better

Market participation and bookings

Incressed market

EBIT continued to remain

aspiration for expansion are-pandemic era

Key Strategic Priorities in the near term

HCLTech




Top opportunities for sustained growth leadership
Total addressable market for IT Services nearing $2T by 2030

] 2 3

Data and Al expected Enterprise business Cloud migration

to grow at a19.1% CAGR applications to reach and cybersecurity
$325B in 2027, with a great market opportunities
CAGR of 14.3%

Servicas market for Al / GenAl - 3AP cloud platform By 2028, 70% of tech
Cutsourceds - aline 5 & friafket is warkloads will runin a cloud
digital ! expanding at a anvironment, up
$200B by 29 CAGR of 26% from Just 25% today
Security market likely to grow
at high teens plus rate for
another decade.

HCLTech




Top opportunities for sustained growth leadership

Total addressable market for IT Services nearing $2T by 2030

4 O @

ER&D market for engineering Business process Largest two verticals,
service providers will be services market to be BFS| and TMT is 43%
~$170B by 2027 $3008B by 2028 of the market

Growing at 8-8% annually, Digital EPaas and Al to enable Still growing strong at or above
ed by digital this by growing at B2 CAGR market rates till 2028

oppertunities i

seml, auto, ate.

HCLTech




Full-stack Al solutions
enablad by Al Force and
Al Foundry

Vertieal digital enginesring
apportunitias — telacom,
saml. auto, ate.

Continua growth
leadership in BFEl and ThiT

o P
a5 Fastest Growing Top 10
IT Services brand

=

Key vectors to sustain growth leadership

Differentiated challenger
in SAP, othar enterprise
applications, data & Al, etc
Refer siida 18

Take advantage of growth

in eybersecurity services

Grawth through
G2000 equivalents and
future G2000

Intearated services
GTM organization

Consolidate our
Infrastructure leadership
via eloud modermization

Giain share in DPO
through engineearing-lad
approach

Larger partner ecosyetarm

ella
beyond OEMs and
oo BN ar

hyperscalers

HCLTech




Project Ascend

Gendl-led delivery transformation

o

Entry level/fresher deployment

Tex by o

Extracting

efficiencies to delivery model
fund growth Gontime 1o graw nearshor

Mon=linear modals

Leveraging Al-led automation & soiution accal

HCLTech



HCLSoftware: Long-term strategic priority ?iﬁ

HCLSoftware - Largest enterprise software business cut of Asia

FY24 performance
Future priorities

&1 AR oA 7% 38.8% &1N2R 7 e el Tors

Mew Large deal wins

%
£ additions

Revernie

nue to leverage
Product portfolio Key achievements synergy sales
Al-& autamation Portfolio stabilization
Cata & analytics Global GTM engine
Business apps Growth in
Security & subscription and ARR
compliance Large deal at SBI
HCLTech




Looking ahead - our strategic objectives

&

Leadership
through
differentiated
services and
products
leveraging our
gngineering
pedigree

@

00
Y

Employer

of choice for
professional
services talent
across chosen
geographies

&)

Preferred digital
and Al partner for
Global 2000,
equivalent

and emerging
anterprises in
chosen markets

{0

Weave ESG
(Environmental,
Social and
Governance) into
business strateqy

o
anll

Continue

to deliver top
guartile TSR
(Total Shareholder
Return) over the
medium term

HCLTech




HCLTech has signed an agreement with SAP for setting up a
Migration Factory to simplify and accelerate the RISE with SAP
transformations for SAP’s end customers. This is a pivotal moment

in HCLTech's relationship with SAP where SAP leadership have
trusted HCLTech to drive their strategic program to achieve faster
and efficient migrations to S/4HANA and cloud adoption under
the ‘RISE with SAP’ offering.
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Al and GenAl

PoV and Offerings

Vijay Anand Guntur Srinivas Kompella Alan Flower

Chief Techno Senior Vice President, Executive Vi
Data & Al Prz
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HCLTech Al pedigree

Building and deploying Al solutions since 2016

Research
team

Setup an
Al research team

Al
Engineering

Built Al silicon for training,
inf nd validate

&

"Al-led IP

solutions

SDLC [precursor

to Al Forcel), DRYICE,

iAutomate,
Digital Colleague

Focused
Investments

Data and Al acquisitions
in niche areas - Actian,
Starschema and

now Zesnsa

HCLTech




Al and GenAl offerings

=12 Aland GenAl e AN r] Dy
s-r} 5 Enginegﬁng Al Force ﬁt_—_-:. Al FIDLII'ICIF}I" k(-_ LJ Al Labs

srmation Yalue straam infovation

ductor
engingenng

Hardware
endgineering

ﬁﬁﬁ Ideation to MVE

Building data-
driven applications

HCLTech




Al and GenAl engineering
Cognitive infrastructure and semiconductor expertise

Cognitive infrastructure

Al-aptimized
compute
(GPU, TPU, CPL

MNetwarks

Skl aah and security

Al semiconductor enginesring

Edge Al chip Training accelerator Inference accelerator

2
<)

-!:'h
¥
-

Japanese imaging company

Top 10 tech company

Qe £

HCLTech




Service transformation through Al Force

Al Farce modules Representative use cases

Software Al-assistad plan and dasign Coding, testing and DevOps Lagacy madernization
Engineering

Efficiancy gains: 25-30% in coding, 40-45% in testing, 50-60% in legacy mod

Application
& Froduet
Support

Efficiency gains; 15-20%

Business Agent proeductivity Oirdar-to-cash Marketing Ops
Process Ops

Efficiency gaing: 40-50%

Infrastructure
GPB HyhrH Elﬂud Dpi Emarpri“ mm'turlng

Efficiency gains: 10-15%

Al in-built i Diganiastion 3
Multi-medal Rkt ph e ol Ethics Bealable aad madular

functinn Ell.iﬁE'E QnyEmnnce akigrimant gavemanca architacture

B Gife
HCLTech




Service transformation through Al Force

s Coding assistants
=« Al Force

L

- ¥ LLM-gpecific Coding only
Software Engineering i e

contaxt
Uses patented Al
accelerators to augment,
accelerate and significantly
improve the quality of the
software Development
Lifecycle {(SDLC) across
product and application
development, testing and
support. Exterisible

HCLTech




Announcing HCLTech Al Force’s integration with GitHub Copilot™

J Fo is now intagrated with Microsoft Github Co and will be enabled as a M vt GitHub Copilot extansion

Requirements

2N-DKos

faster time

Build/modernize

D5 -2 o/

aration in dovelopmeant

tensibility and wide cov ge of use casaes across legacy modernization,
omation, infrastructure application support and operations, continuous

Al Force Impact across the SDLC

Testing ' Continuous fegdback

255N 15-20N%

accelaration in business impact

DevOps, Launch and support

EN-ANeos 15-20N% 1R-2N%

madernization/migration n DevOps reduction In MTTR

HCLTech



Service transformation

Global
networking OEM

roducts' GTM ina
ket Made
o testine

galns

s e A no.d’

Leading
Australian bank

Legacy Modernization

Fatentad GenAl solution helped
migrate 200+

to imodernized architecture

er time to moi

=MNos

Global technology
company

Enabled Al Force-lad marketing ops
iation from manual-driven
development by a third-party

dor to a GenAl automated cormtent
aration

Content ge

O Mos

HCLTech




. ; J\ Al Foundry
Value stream innovation =

HCLTech Al Foundry shapes enterprise plans and embeds Al across value streams for cutcomes

Business templates* Al policies and
governance

Pre-built Eﬂ Data C(é-;) Integrated data

Al and Al ops

HCLTech T
& | Software* E@ Ecosystem tools

EH Cognitive infrastructure

assets

e HEL Saftwane expansion-of Gussndss termplates, Edos Al fulure rédesasss

HCLTech




Value stream innovation
HCLTech Al Foundry shapes enterprise plans and embeds Al across value streams for cutcomes

45%
savings in Al platform
management

Investments in industry-
Tocused repeatable solutions

O
T/) CXO outcomes

50% 3x
faster time increEgse in
to production &l-drivan kPls

Sales and Marketing
5x increase in customer
insights and analytics

80%
savings in content
creation and distribution

BU/LOB

Sy improvement
in Al-enabled value stream

HCLTech




Industry-focused repeatable solutions

Healthcare: Financial Services: Telecom: Customer
Clinical advisor Trade compliance intelligence

Al-powered clinical advisor allows Genbl-based trade surveillance
fali sand more

compliance.

Reduction in time

07 Los

HCLTech




lourney to value
Value stream innovation at Al Labs

Share vision with Art of the

We show and Scalable
trusted advisor

possible build what

deployment
good looks like

What to do?
How to build?

Not sure what we want?

A continuous journey of transformation _— Al-led actionable impact

HCLTech



lourney to value
Value stream innovation at Al Labs

Clients have GenAl projects
leveraged the Labs undertaken in Labs

200N+ AN+

HCLTech




lourney to value
Idea to MVP at Al Labs.

Munich =

HCLTech




HCLTech | scom




HCLTech | F5se™

Financial Services

Market impact and GenAl successes

Srinivasan Seshadri

Chief Growth Gfficer and Global Head, Financial Services
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Market success playbook
Dominant growth, consistently
Dominant growth, the drivers

CQGR over 9 quarters Engineering DNA
(AMI22 - AMI24) Platformication, agile

naxt-gan tech

Differentiated challenger
Pivat to digital, oparating model
transformation

Verticalized digital foundation

d sarviced contextualized

QOutcome-focused

Walue stream centrizity, efficiency
engineering, predictable cutcomes

HCLTech - Peerl Peaer 2 Paer 3 Peer 4
HCLTech




Cashing in on our strengths, as the market eases

Big bets
are paying off

i prartner for

large cand and
payments network

White spaces as
growth engines

Insurance brokerage firms

Spocialized ba

Large central banks

Expanding presence
in our key accounts

Caora miqration fora
|eading insumear

Cloud transformation
for global eustodian

Payments transformation
for a leading globat bank

Commercial lending
and tech ops for
& Big 4 bank

Digital engagemeant
for leading LATAM
central bark

Cloud migration for a large
aiobal insurer

HCLTech




GenAl success quardrails

Accelerating Al-led outcomes in financial services

~ 8

oll~

Al=driven

Digital enterprise
foundation

Al expects interoperability Al systems need to be
of systems taught, not programmed

Data valve - mitigate internal Traceability
data exposure risk of systems

Net positive ROI
for use cases

HCLTech




GenAl impact is a journey

From service efficiency with zero disruption, to

o

o4la

Digital
Foundation

e sntfrastnec ture

-¢- A

e

Al
capabilities

Capitalizing on HCLTech strengths to accelerate the journey

Challenger mindset

End-to-and
value stream focua

zero marginal cost of applying intelligence

3

Service
transformation

| Powered by ' AlForee |

Tracaability and
compliance driven

.
+E§ﬁa

e
Value stream
innovation

| Powered by ': A Foundry

Frctured
1o exscute

HCLTech




Client relevance leading to deeper engagements

Service transformation

Leading US insurer

Snves projected na

15-20%

AN/

GenAl-led data
modernization

Leading European bank Large APAC bank

Transion t Data cloud tion

canter testing to

v &HT Lt

oEpR

Hixh

Procsssss automevtad Drextas pipenlines

AN-40% REK

ML Ops

Large multi-line FSI

Ente
ML Ops

fraroring

Fastar caploymarnt

3N%

Improvad fomdectehiliy

ThY%.

Faster 3T sirodeipy atloption

50%

HCLTech




Client relevance leading to deeper engagements

Value stream innovation

Leading European
investment bank

igation

R7 5%

newg

chosure notes

20%

Leading global
payments firm

Customer
adoptian

Fevenueae/MIR

30%

Impact across the
FS value chain

it summanzation

utarmated

CONY EFSiy

HCLTech
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Telecom, Media
and Technology

Industry Focus

Anil Ganjoo

Chief Growth Cfficer, Americas, TMT and RCPG Industries
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TMT is fastest growing amongst peers
Industry-leading growth drivers

1.8%

HCLTech

Peer]

Peer 2

Peer 3

FPeer 4

-1.9%

Peer5 Peer 6

Peer ¥

highest spend intansity

Long tenurad, satisfied customers

Drriving mindshare with multi-
tower presence, with angineering
as the lead proposition

Largeast services deal

Well-rounded market recognition

Leading 360-dagrae partnerships

HCLTech




CSP industry spend is one of highest worldwide
$200B+ TAM growing at 8% CAGR

HCLTech




Telecom market success playbook

Telecom transtormation journey

. NetCo

"~ Traditional Telco

Improved speed
to market by 21x

Enterprise product cataleg
anstormation forsales,
riaefeetingg o Talflllirént
HAcelireled product
m e days 1o baeo days
o 0 S120R reveniie

Efficient and
optimized processes
1 Straamiinesd opsration

Improved billing and
order fallout
reduction by 30%

Opsratisns of largeat ran=00TS
Eaded bilir prd rating platform
managing 1406+ subzcribars
and H100H= ravenue

ServCo

Service-oriented Telco

Value streams

Innovate and
monetize

My oLt and
hidsinets modt]

Deploy new
capabilities

3% faster

Narth Star aechitacturs-imaed
ondet mohageinent
moderhFation using
micraearicas and APl-drivan
olatform

DigiCo

Open
architecture
[Canud, bulld s byl

Provisioning and
activation simplified
Warld's largeat feal Lime netwock

100+ hebaorke leading o
12M ST ancrsssed syt

Digital Telco

Frictionless
experience

(Custormss, eimoloyes, fartman

Customer
enboarding and
experlence++

Largast fatwark aarylea
manegement operetions mnd
mdemibzaticon for 12K+
sotarpnse cllants

HCLTech




Even more growth opportunity ahead
Carve-out of HPE Communications Tech Group allows for widespread global penetration

Solutions and
19 Intellectual property
in Network Services, BSS,
0SS, Data, Media and 10T

o

Global presence in 25 Strengthen CSP
of Tep 30 C5Ps industry practice

Co-innovation 360-degree
and co-creation GTM partner

L]
Y
24 ¢8>
~
s
Croas-sell Delivery centers in Spain, Expand
HCLTech services ltaly, Brazil, Romania, lapan engineering services

HCLTech



Tech market success playbook

Tech share of S&P 500

2014 2024

|
18 | 28%

Ten large tech companies with ~$1T revenues,

~60% of HCLTech tech vertical

Balanced portfolio also including
emerging big tech;

20 new logos added in last two years

Driven by

Focused on Outcome-centric
semiconductor
engineering

Larges team In1ha indugtry

Driven by Full spectrum of engineering capabilities

Driven by Best in class recognitions in 2024

E —
intel Hewleti Packard
Entarpese

Partres of tha Yoar

Foastet ri Hybarid
Clo imess

HCLTech




The growing semiconductor market

$591B

2022 2023 2024 2025 2026 2027 2028 2029 2030

Custom chip development for non-traditional players’ market

vy & SEPEEEEEEES [ B

Industrial Automotive Aerospace Telecom and Medical Ceonsumer Servers
and defensze networking electronics and storage

$28B by 2032 (CAGR 7%+)
Bourcs: Intemal Aossarsh besed o0 Company sias, bochurss, Rowe srticles, and reponts from Daloitte, Mokinesy, & BCA

HCLTech




Best positioned to address the growing semiconductor market

7. 95 200+

Years of experience First silicon success Tapeouts

A1NNNA+ Process nodes Q/1N

Lab investments across 10+ labs, Work with eight out of top 10
partnerships with top 4 FABs M2, N3, NG, 184 RE&D spenders
and 40+ |IP partnars

HCLTech




Best positioned to address the growing semiconductor market

HCLTech is uniquely positioned

DE‘U’E[DPH’IET‘It stages HCLTech @) OSAT/FAB

Besian Protatvoe Assembly, test Platform HYM package,
=1 e and validation HW + FW drivers assembly and test

GO m QR L a8

EDl Fauly Water O5AT Lobs Ups Fodts Waterials

HCLTech




Big bets on Al leading to big spends
Server device and DC Ops market is expanding rapidly with top-tech competing for market
share expansion and GenAl integration.

2024-2030 Cloud computing
market forecast

$21390 B CAGR 21.2%

Clowd angineering $754B

DO infrastructure and ops
$2408 ARG B
@ silicon enginesring A A104R $4] 6 B CAGR 9.6%

. 52158 CAGR12.7%

2030

&2 N25p

HCLTech




Chip to cloud

Accelerating time-to-market through silicon to Al-E2E offering

Cloud/ data
engineering

Cloud/data engineering

Entarprize Al transformation

Silicon and
HW engineering
S sign
=2 Data center
DC hardware engineanng : - inﬁ'ﬁstru Cture
= — and operations
DC infrastructure enginaaring
Erterprize Al transtormation

Sustainable solutions for
carbon neutral DC operations HCLTech




Telecom, Media & Tech: Force to be reckoned with
Highest TMT vertical revenue share among the peers

25.2%

16.8% 14.3% 15.3%

HCLTech Peer 3 Peerd

of top 50
TMT compenies
ara our cliants

Vary haalthy balance Asset light buginess
of all service lines growth focus

16.7%

Peer5

Industry-differentiated
propositions
Teloom value streams,
custom chipg
development, cloud to
chip, Al-ted |3Y services

HCLTech




Momentum to deliver
Industry-leading growth

In next two years
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Finance Overview

Shiv Walia

CFO Designate
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Past performance
CAGR five years (FY24)

HCLTech

CC revenue

O 7o/ Past performance

CAGR

—

CC revenue

HCLTech Services Five yea rs

O o/

esmanRy ) 1o/ ersang) ©) joy

HCLTech

INR revenue

12 7

HCLTech Services
INR revenue

12 Do

FCF (INR) ’-TI ?qa__(

HCLTach




Capital allocation: Minimum payout 75% of net income over next five years

(FY22 to FY26)
2% 3% 9%

FY19 to FY2] ‘ 56% FY22 to FY24

r_"I Fayment for acquisitions and IPP ' Cash returned to shareholders @ B=tained/lused) in balance sheet

Against stated palicy of minimum 75%, actual payout has been

88% in last three years.

HCLTech




Improving ROIC and capital efficiency

o AHC e Caphulefflmenoy HCLT'ECh

— RIS HCLTEC.!‘] SEI"{iﬁEE ; HCL5D'|"tWEI‘E

— anel nitcieney

NEE

HCLTach




Significant Improvement in DSO
Significant reduction in the DSO by 8 days

£9.6 BB.6 89.8

=
o
£
g
o
=]

227

Jags22 IFM23

(overdus)

21.6

AbI24

HCLTech




HCLSoftware performance round up

Aggregate Investiment FY24 revenua Fy'2a EBITDA,

&2 Bp a1 4p 38 8«

have made aggragate investment of HCLSoftware business has revenua stream HELSoftware cloc
i ; of 5148 for FY24 and has an ARR of $1B :
than the Cérpo 2%

y of investment

HCLTech
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